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EFFECTS OF MONEY STRESS 


—_ _- - 


VIEW FROM COMPANY OFFICES 





Interesting Phases of the Financial De- 
pression and Its Results on In- 
surance Institutions 





New York, Nov. 25.—(Special Corre. 
spondence.)—The one absorbing topic, 
not only among company. officials of 
all kinds, but agents and brokers, is the 
annual statement time and its possi- 
ble results. The stock market is having 
a far reaching influence and the de- 
preciation will reduce the surplus of big 
companies from $1,000,000 upward. _ 

The conference of insurance commis- 
sioners here last week has served to 
emphasize the gravity of the situation. 

No doubt some officials of com- 
panies, even though their surpluses 
will present a sharp decline, would wel- 
come the strictest sort of standard 
state commissioners might employ. For 
while their own companies would suf- 
fer thereby, there will remain an am- 
ple surplus. They want to see old 
time and young institutions forced to 
quit while they would feast on the re- 
mains. 

Buzzards on the Wing 

It was known at the time of the San 
Francisco fire that some of the bright 
stars in certain offices were gloating 
over the dire misfortune of their com- 
petitors and were prepared to serve 
at the obsequies and pull the coins from 
the pockets of the dying. So today 
these same men are full of sad predic- 
tions and are trying to create an atmos- 
phere of hysteria and pessimism. They 
are always bears in the fire insurance 
market. ’ : 

I predict that these companies will 
endeavor to thwart the efforts of the 
state commissioners to allow valua- 
tions as of Dec. 31, 1906. 

Argument Against Small Surplus 

This financial condition is a living 
argument against the wave of opinion 
for unduly low margin in the surplus of 
life companies. This feature of the 
Armstrong law is a menace to even 
the best companies. Not for years has 
there been such a shrinkage, and it 
shows a company is not justified in 
carrying but a 10 or 15 percent margin. 
In such times as these that margin 
would be much more than wiped out 
and companies would be greatly embar- 
rassed. 

Wall Street Companies Embarrassed 

Not all companies will receive the 
warm sympathy they otherwise would 
because they have been known as Wall 
street companies. I mean by this that 
they have in their investments dealt in 
a speculative group of securities, ex- 
Pecting to swell their surpluses by an 
active appreciation in values. During 
the period of financial buoyancy, they 
have been the winners, but today their 

ouses are not in order. Those com- 
panies that have pursued a more con- 
servative financial policy are far bet- 
ter able to meet the present gale. 

Banking Supervision and Insurance 

The insurance companies have felt 
all along that the same intelligent, con- 
Serving supervision has not been fol- 
lowed in their case as is in vogue in 

(CONTINUED ON PAGE 18.) 








Losses Paid by Etna in 88 Years, $108,748,826.97 
J.S. GADSDEN,Gen't Act. KEELER & GALLAGHER 
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German American 


Insurance Company 
New York 
STATEMENT JANUARY 1, 1907 
CAPITAL 


$1,500,000 


RESERVED FOR ALL OTHER LIABILITIES 


7.168.303 


NET SURPLUS 


5,130,426 


ASSETS 


13.798.729 


Western Department 
American Trust Building 


CHICAGO 





Walter H. Sage, Manager 
JOHNC.INGRAM. -  Aset. Manager 
WILLIAM L. LERCH, - 24 Asst. Manager 











D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus to Policyholders, $3,274,792.90 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


PHOENIX 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 











STATE OFFICIALS IN SESSION 





Decide to Recommend to Allow Valua- 
tion of Securities According to 
Quotations Dec. 31, 1906 





Insurance commissioners represent- 
ing eleven states met in New York 
last week to consider the matter of val. 
uation of securities in making up the 
next annual statements. The commis- 
sioners present decided to recommend 
that the companies be allowed to use 
the price current Dec. 31, 1906. 

The commissioners present were: 
Folk, Tennessee; Carroll, Iowa; Rit- 
tenhouse, Colorado; Kelsey, New York; 
Crouse, Maryland; Prewitt, Ken- 
tucky; Barry, Michigan; Button, Vir- 
ginia; Macdonald, Connecticut; Pot- 
ter, Illinois; Fletcher, Massachusetts. 

President Holcombe’s Views 

President Holcombe of the Phoenix 
Mutual Life addressed the commis- 
sioners and stated that he thought as 
regards bonds the easiest way to meet 
the difficulty was to allow the com- 
panies to use book values of bonds of 
standard issues. He said that this 
need not establish a precedent, but was 
merely a plan to meet the present 
conditions. He declared that tom- 
panies purchased bonds for investment 
purposes and figured on carrying them 
to maturity and therefore any change 
in the market valuation did not enter 
in the calculation of their value to the 
insurance companies. He proposed that 
a special reserve be set aside to allow 
the depreciation in the book values, 

Actuary Wolfe’s Suggestion 

Actuary S. H. Wolfe in addressing 
the conference presented tables show- 
ing the range of prices of the leading 
bonds over a period of years. He made 
it clear that the average of investment 
values appeared to have been reached 
about 1903 and suggested that quota- 
tions used that year might be taken as 
a basis for the forthcoming statements. 
Mr. Wolfe said that he did not agree 
with President Holcombe in his sug- 
gestion of a special reserve. The com- 
missioners went into executive session 
to adopt the following resolution: 

Resolution Adopted 

Whereas, it is the opinion of the insurance 
commissioners in attendance at the meeting im- 
formally held Nov. 21, that present market 
quotations do not fairly represent the true pres- 
ent value of securities held by insurance corpo- 
rations and required to be reported in their an- 
nual financial statements as of Dec, 81 next; 
therefore. 

It is the sense of this conference that insur- 
ance companies in making their annual state- 
ments for the present year to the various de- 
partments, in determining actual market values 
of securities, as of Dec. 31, 1907, should not 
be required to confine themselves to present mar- 
ket quotations. We believe that the valuations 
as reported by the companies for the year 1906 
more nearly represent the true values of such 
securities under normal business conditions. 

Effect of the Measure 

Just what effect this resolution will 
have cannot be said. It is not binding, 
but will undoubtedly be followed by 
most of the states, although there may 
be a question as to how far the com- 
missioners can go, inasmuch as the 
laws of some states require that se- 
curities be valued at the quotation cur- 
rent on Dec. 31. The commissioners 
took the ground that as an emergency 

(CONTINUED ON PAGE 10.) 
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HOW BLUE GOOSE BEGUN 


—_— ———_ 


FIRST ACCURATE STATEMENT 





Official Information as to the Sponta- 
neous Suggestion in a Conver- 
sation at Green Lake. 





Many new men that have entered 
the Blue Goose have never had official 
information as to how the order sprang 
into existence. Different ones have 
been given credit for the first sug- 
estion, but THe Western UNDERWRITER 
as secured accurate information on 
this subject which it puts on record 
as a matter of history and general in- 
terest. 

Grew Out of Personal Conversation 

At the meeting of the Wisconsin 
Field Club at Green Lake, Wis., June 
20, 1906, there were four men sitting in 
the corridor of the hotel discussing 
matters in general, and one of the four 
was a newly elected member to the 
Wisconsin Field Club. C. E. Hilbert, 
of the London & Lancashire, asked him 
in a spirit of fun if he had as yet been 
initiated, and the “gosling,’ as one 
might now call him, advised that he 
did not know there was anything be- 
side the regular field club meeting, but 
if he had not taken all that was coming 
to him he stood perfectly willing to 
take any obligation or be put through 
in regular order. After he left Mr. 
Hilbert, Dr. W. E. Golden, of the At- 
las, and W. E. Atwater, of the Com- 
mercial Union, laughed over the matter 
and suggested that it might be a good 
idea to have some little organization 
simply for the purpose of giving this 
man an initiation which would help 
pass away the evening hours and give 
some enjoyment to the other members 
of the field club. 

Selection of the Name 

It was suggested that they would 
have to have a name for the order, and, 
having in mind the “Black Cat,” which 
is the emblem of the order to which 
the lumbermen all over the country be- 
long, Dr. Golden suggested that they 
name this order the “Blue Goose.” 
Mr. Hilbert suggested that in order to 
make it more binding they name it the 
“Ancient and Honorable Order of the 
Blue Goose.” Mr. Atwater being given 
more to work than the other two gen- 
tlemen, it was left to him to rig up 
some kind of a constitution and by- 
laws and ritual, and the same was 
done. 

Tnitiation Was Held 

That evening they initiated the young 

man, George Wright, of Monroe, Wis., 
special agent of the German American, 
into the Ancient and Honorable Order 
of the Blue Goose, and, so as to keep 
the fun going, they initiated two or 
three others, giving each one a differ- 
ent ritual. Thus the order was started. 
Mr. Atwater presided and others as- 
sisted in the hilarity of the initiation. 
Certain features were introduced on the 
spur of the moment that have been 
retained. 

Taken Up by Minnesota 

The next week the Minnesota and 
North Dakota Fire Underwriters met 
at Lake Osakis. Some of the mem- 
bers were at the Wisconsin meeting. A 
request for a charter was sent to Grand 
Gander Atwater. He fixed up a docu. 
ment and sent a bill of $10 in a spirit 
of levity. It was paid and this tran- 
saction seemed to reveal the possibili- 
ties of a social order among insurance 
men. 

The Minnesota and North Dakota 
men took up the matter, not so much 
in a spirit of fun, but feeling that 
something might come of it, and, with- 
out exception, every man at the meet- 
ing of the Minnesota and North Dakota 
fire underwriters joined the order, and 
from that it spread to its present pro- 
portions. 

The initiation at Osakis was held in 
the cottage now called “The Nest.” 





General Meeting in Chicago 

That led to the meeting at the time 
of the Fire Underwriters’ Association 
of the Northwest in October, 1906, 
when men from different states were 
initiated. They went home and organ- 
ized state nests. 

The first public mention of the order 
was in THe WESTERN UNDERWRITER of 
June 21, 1906, when, in an account of 
the Wisconsin Field Club meeting, it 
was stated a meeting of the Ancient 
and Honorable Order of the Blue 
Goose would be held on the evening 
of June 20. 

Illinois Meeting to Be Held 

In sending out the notice for the next 
meeting of the Illinois nest, J. S. Root, 
wielder of the goose quill, says: 

“Since you have molted the summer 
for the winter garb, ‘we all’ would like 
to see you, Dec. 9, on the roosts which 
surround our nest. The officers will 
be on their perches at 7:30 p. m. sharp. 
There will be an election of officers 
for the year 1908, and there will be 
the usual feed at the usual place for 
the usual price.’ 





Republic Increases Its Surplus. 


; The Republic Life, of Chicago, has 
increased its surplus to $50,000, thus 
making capital and surplus $150,000. 
The company will take advantage of 
the present conditions of the money 
market to buy securities at a very rea- 
sonable figure. 





LATE NEWS FROM NEW YORK 


Governor Hughes Said to Have Called 
Superintendent Kelsey Off— 
Green Duck is Organized 








New York, Nov. 26.—(Special)—It is 
reported in inside circles that Superin- 
tendent Kelsey, of New York, asked for 
statements from several of the hard- 
pressed fire companies, but was called 
off by Governor Hughes, who felt that 
this was no time to impose additional 
burdens upon the corporations. 

The proposition to permit companies 
to report security values as of Dec. 31, 
1906, is not regarded wholly with favor 
in managerial circles here, though some 
offices contend that the commissioners 
should deal leniently with companies in 
view of the present extraordinary fin- 
ancial situation. 

A new order in this city is that of 
the Green Duck. John Marshall, of the 
Firemans Fund, has charge of the 
Chicago pond and will endeavor to se- 
cure ducklings from his territory. 

Robert Dickson, president of the 
Southern, will leave for New Orleans 
Thursday to be gone three months. 

Aside from President Irvin, of the 
Fire Association, all members of the 
committee appointed to consider the 
question of contingent commissions in 
the south were present at the meeting 
in Hartford last Thursday. Manager 
Dargan, of the Royal, acted as chair- 
man and Manager Lock, of the Atlas, 
as secretary. The matter was earnestly 
discussed but no conclusion was ar- 
rived at. Further data along certain 
lines will be secured, after which a 
second meeting will be called. 

A. M. Thorburn, resident secretary of 
the Sun of London, who on Dec. 1 was 
to take charge of the Banta agency, 
in this city, has reconsidered his ac- 
tion and will remain in his present 
position. It is generally felt that the 
Banta agency will now disintegrate, 
three of the companies being reported 
as already having gone with Wallace 
Reid. 





The Washington Fire of Seattle offers a stand- 
ing reward of $500 for information leading to 
conviction for the crime of arson. The offer is 


valid whether or not the Washington Fire is | 


interested as insurer. 





The total amount of securities held by the 
Indiana department and belonging to Indiana 
companies is $11,800,000. Of these $4,519,974 
consist of mortgage loans, protected by real es- 
tate worth twice as much as the loans. 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 
MARS E. WAGAR, President R. E. GOOOH, Secretary 
STATEMENT — 3, 1907 


CAPITAL i 


REINSURANCE RESERVE - + 443,350.00 
NET SURPLUS - * 117,088.00 
ASSETS .- - - - = $430,438.00 


SPECIAL Acuss 
A. P. ROSS, 505 Park Bidg., Cleveland, 0.—Ohio, TS West Virginia 
A. R. PORTER, 723 E. 45th St., Chicago—Michigan and W nsin 
R. H. TAYLOR, 655% Wabash St., Terre Haute—Indiana ae Illinois 











Te Ohio German Fire 


Insurance Company of Toledo 
Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


Stock Company. 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Instranee Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - - — $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218. 85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over Se-000,- 
000, continues to offer to the i ‘- Indemnity against Loss or 
Damage by Fire of unquestionable relia 





Western Department, Erie, Pa. Established in 1864 


J. F. DOWNING, Gen’! Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 
_ 














CONFLAGRATION PROOF 


Liverpool & London & Globe 


Insurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 

UNITED STATES NET SURPLUS, 4,623,651.46 

New York Office, 45 William St. Northwestern Department: 

J. M. DE CAMP, General Agent 205 La Salle Street, ~ 


Ohio, Indiana, Keatuoky, iehemme, WILLIAM 8, WARREN, Resident Seoy. 
eine nt Cinciunatl. Pg et gy oy 





CHICAGO 








OHIO raamaas INSURANCE GOMPARY 


LEROY, OHIO 
Fire, Lighining and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 
Reserve for Reinsurance 


- - $1,291,432,15 
Reserve for Losses - - ~ 36,540.50 

im, Reserve for Contingencies - - 100,000 00 
y Net Cash Surplus - - . 505,037.56 
Total Assets - - - $1,933,010.21 


JAS. C. —or President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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DISCUSSES PERFERRED LIST 


——-— 


SECRETARY PUTNAM’S ADDRESS 





Attitude of the National Association 
of Local Agents Toward the 
Cooperating Companies 





Considerable interest is being taken 
in the address of Secretary Putnam, of 
the National Association of Local 
Agents, before the Connecticut Asso- 
ciation last week. He spoke on the 
attitude of agents toward companies 


cooperating with the National Associa- 
tion. 


The resolution adopted at the na- 
tional convention at Richmond was: 


Agency and Brokerage Companies 

Agency and Brokerage Companies:—It is rec- 
ommended that the joint conference committee 
seek the cooperation of companies in making a 
careful analysis of the practices of the com- 
panies in order that the members of our asso- 
ciation may better know which are the enemies 
of the American agency system and more con- 
sistently prefer our true friends, 

It is further recommended that a list of said 
companies to be preferred by agents in placin 
business shall be printed on the first page of eac 
monthly issue of the Bulletin, this list to be ap- 
proved by our grievance committee and labeled, 
“Cut this out and keep it before you.” 

Speaking to the subject, Secretary 
Putnam said in part: 


How List Will Be Prepared 

The publication of such a list must, of course, 
be deferred until the joint conference committee 
can meet and discuss the proposition. Then the 
subject must be taken up by our grievance com- 
mittee and approved by our executive committee 
before the list is finally made public. This in- 
volves delay, but it is a wise delay in view of 
the great importance and significance of the 
proposal, ¥ 

The idea of discriminating in favor of com- 
panies standing for good principles of agenc 
underwriting is by no means new, although it 
has been stated by a critic that the action taken 
at the Richmond convention for the first time 
puts our association in the attitude of a trades 
union towards the companies. This however, is 
not true. When the original list of overhead 
writing companies was compiled under authority 
given the officers at the Detroit convention in 
1898, this was accompanied by a vote authorizing 
the publication of the list and recommending 
that all agente favor the companies in the list in 
placing business. The Richmond resolution 
merely extends this idea a little further to in- 
clude other bad practices besides overhead writ- 


ing. 
Where Shall Line Be Drawn? 


It is possible, of course, when we come to 
make up this list that some difficulty will be en- 
countered in knowing just where to draw the 
line between good and bad practices. It is prob- 
ably very clear that agents would like to dis- 
criminate in favor of companies which do no 
overhead writing. In fact, that is what is now 
being done, But there are forms of overhead 
writing by brokerage companies just as injurious 
to agency interests as that done by companies 
having local representation; as for instance, the 
planting by a brokerage company of a general 
or state _— at a central point with authority 
to write from this office at all other points in 
the state. This is an evil which it may be neces- 
poe to consider in connection with the whole 
matter. - 


Agents’ Interest in Expirations 
Then there is the question of the agent’s in- 
terest in the expirations. I take it that no 
agent wishes to favor a company which disre- 
gards the agent’s rights in this matter, and yet 
there are companies which do not practice over- 
head writing who sometimes make a practice of 
holding the business of an - oy from which 
they have retired, even if they have to do it 
by cutting the rate. Agents as a whole look 
upon that as a very bad practice, and companies 
which invariably recognize the agent’s right will 
no doubt be preferred. And in any event the 
attitude of various companies upon this ques- 
tion will possibly have to be considered in con- 
nection with the preparation of the list. 
Dual and Multiple Agencies 
Then there is the question of dual and 
multiple appointments, a —— generally con- 
demned by local agents, practiced more or 
less by a great number of companies and by 
some companies to an alarming degree. No 
doubt agents would like to discriminate 
companies which are known to be demoralizing 
the business and lowering the standard of agen 
representation by generally planting dual an 
multiple and side-line agents, jally where it 
done in violation of the rules of local 
s. 


There is the matter of local practices. Some 
of the companies are “in the rd” at some 
Points and “out” at others. I know from the 
way agents talk that they do not want to favor 
companies alizing conditions as suits their 
interests in some localities. 


in any way tread the a toes. It is 

poe pene pong A we eon t os = 
ny, our list, w 

extremely i. All companies should given 

an Ww complaints are | to do 

the right thing. If they persist in prac- 

are then, as it 





seems to me, they should not be entitled to a 
position in the association list. é 

We now have 175 companies agreeing not to 
write overhead or to issue policies for non-resi- 
dent cut-rate brokers. There are some com- 
panies in that list not living up to their obliga- 
tions, and these, I feel assured, upon investiga- 
tion will be eliminated. When that list is cleared 
it will come pretty near being a perferred list, 
each company therein being put upon its honor 
and its record to maintain its position. 


Attitude Toward Rate Wars 

Secretary Putnam, of the National 
Association of Local Fire Insurance 
Agents, states that there appears to be 
an impression in some quarters that the 
National association will not act as me- 
diator in the case of rate wars started 
for certain purposes. He says, how- 
ever, that this is a mistaken view. The 
National association is opposed to all 
rate wars arising from any cause. It 
is not now and never has been the in- 
tention of the National association to 
interfere with company prerogatives. 
If companies are dissatisfied with local 
representation they have a perfect right 
to make a change, whatever the cause. 
But the National association holds that 
it is a wrong for companies to instruct 
their new representatives to engage in 
a rate war for any cause whatever. 


Texas agents have appealed to Pres- 
ident Offenhauser, of the National as- 
sociation, to assist them in forming a 
new association in that state. Mr. Of- 
fenhauser has taken hold of the matter 
and is also promoting an association in 
the new state of Oklahoma. 

Local state agents’ associations are 
getting in shape for legislation the cur- 
rent year, putting themselves in touch 
with the National association commit- 
tee, which in turn will cooperate with 
the companies in handling the situa- 
tion. It is thought that general busi- 
ness conditions may lead to more cau- 
tion among state legislatures respecting 
anticorporation legislation. 





Has Not Reached Decision 
While the California Fire has prac- 
tically reached a decision as to its Chi- 
cago local agency, the company has not 
arrived at a conclusion as to how it will 
operate the field in the central west. 





Lockwood to Retire From Firm 

On Jan. 1, F. L. Lockwood will retire 
from the general agency firm of Smith- 
Lockwood & Co., of Baltimore, Md., 
his stock in the firm having been bought 
by other members. Paul Kline, who 
for a number of years has been with 
the North America, will be superin- 
tendent of agencies for the general 
agency. 

Mr. Lockwood has not yet decided 
upon his future business course, but it 
is likely that he will make a field con- 
nection. He has had a successful ex- 
perience in this department of the busi- 
ness. He was special agent for the 
Phenix, of Brooklyn, for five years in 
Missouri, Nebraska, Ohio and West 
Virginia, resigning this connection to 
go, _ the general agency business in 





Memoir Sent to Family 
The Fire Underwriters’ Association 
of the Northwest this week sent to the 
family of the late W. L. King, who 
died while holding the office of presi- 
dent, a beautifully bound and engrossed 


copy of the memoir read at the last 
annual meeting. 





Boom in Credit Insurance 
Credit insurance companies report an 
increase in business owing to the finan- 
cial stress and the fear of failure on 
part of creditors. Owing to existing 
conditions, however, the companies are 

more strict in their underwriting. 





The application for a charter for the Inter- 
national hia will be 
will be 


will increased from 
,000 to $5,000,000. Edward Norris, son of 
retired is “organization presi- 





INSURANCE COURSE AT YALE 


———— 


PASSED EXPERIMENTAL STAGE 





Now Has a Recognized Place in the 
Work of the University and At- 
tracts Students. 





New Haven, Conn., Nov. 23.—(Spe- 
cial Correspondence)—The insurance 
fraternity will be interested in learning 
how the insurance course given by 
Yale University is progressing. Start- 
ed four years ago as an experiment, it 
has been pretty conclusively shown that 
insurance can be made a profitable and 
interesting subject of investigation and 
study. In the beginning, with the great 
dearth of professional teachers of the 
subject, Yale was extremely fortunate 
in securing the active co-operation of 
a number of the leading insurance offi- 
cials in the giving of the course. The 
result of that first year’s course is part- 
ly shown in the well known “Yale In- 
surance Lectures.” For two years or 
more the course was regarded more or 
less as an experiment, for it was still 
necessary for the university to rely 
upon men actively engaged in the in- 
surance business to give the course. 
However, in 1906, it was decided that 
the success of the course made it no 
longer an experiment, and a definite an- 
nouncement was made that a course on 
insurance would be a permanent fixture 
in the college curriculum. At the same 
time, Dr. Lester W. Zartman, a mem- 
ber of the faculty in the department of 
political economy, was placed in charge 
of the course. 

. . . 

The effect of having a teacher con- 
nected with the university giving his 
whole time to the subject of insurance 
is seen in the increased interest taken 
by the students in the course. During 
the present academic year, sixty-six 
students are enrolled in the course, tak- 
ing it as a regular part of their college 
work. The signifxance uf thes fic- 
ures lies in the fact that each year a 
body of college men will go out into 
the business world who know some- 
thing about the subject of insurance. 
That this is important for all interests 
concerned no one can doubt. 

* . + 


In this connection it may be of inter- 
est to say something about the way in 
which the insurance course at Yale is 
conducted. Instruction is given by 
means of lectures, supplemented by col- 
lateral reading. The first half of the 
year is devoted to a study of life insur- 
ance. After showing the historical de- 
velopment of the business, the theory 
of such insurance is taken up. No at- 
tempt is made to go into the higher 
mathematics of the subject, but the 
principles are explained in a way com- 
prehensible to the nonmathematical 
mind. When this is done, much stress 
is laid upon the practical problems con- 
nected with the business, such as legal 
regulation, taxation, expenses, divi- 
dends, company management, and the 
relation in general of the business to 
the public. Most of the remainder of 
the year is given to a study of fire in- 
surance, with special emphasis upon the 
problem of rates, rating associations, 
legal regulation, the fire loss and means 
of decreasing the fire hazard. Several 
lectures in conclusion are devoted to 
the particular problems connected with 
the accident, liability and miscellaneous 
forms of insurance. 

In addition to the regular work of 
the course, lectures are given each year 
by prominent insurance men on sub- 
jects which their practical contact with 
the business makes them especially 
fitted to treat. 

* 7 * 


The purpose of the course is not to 
turn out men who are fitted to go into 
the home offices of insurance compa- 
nies. It is valuable to the man who in- 

(CONTINUED ON PAGE 10.) 








AS VIEWED FROM CHICAGO 


RATE TROUBLES AGGRAVATED 

Companies report that the usual 
keener competition and greater liberal- 
ity the last two months of the year 
have served to make the demoralized 
conditions in anticompact states still 
worse. The assured are becoming 
quite well informed as to how to man- 
ufacture competition. Both agents 
and companies are enmeshed and lower 
rates are given to the assured when 
he claims he has been offered a cut. 

With companies out for as large a 
premium income as possible at the 
close of the year, business is passed 
and rates are allowed that would or- 
dinarily be turned down. 

Take Des Moines, lowa, for exam- 
ple. A few months ago, the situation 
there improved materially so far as the 
congested district was concerned es- 
pecially. It seems now, however, 
that there is some scaling of rates in 
this district, which will probably in- 
crease. 

The antitrust proceedings have been 
a factor in still further forcing down 
rates in Kansas and Missouri. 

* * * 
SPRINKLER LEAKAGE 


The ruling of the Minnesota depart- 
ment has been made that a fire com- 
pany can not write sprinkler leakage in 
the absence of anything in the law stip- 
ulating that such can be written by fire 
companies, yet the Minnesota depart- 
ment licenses lloyds and rules that 
such an institution can write both fire 
and leakage. 

In Wisconsin a fire company must be 
licensed as a casualty company and put 
up an extra deposit. Ohio and New 
York prohibit fire companies from writ- 
ing sprinkler leakage. 

The American Lloyds, licensed in 
Minnesota, writes both fre and sprink- 
ler leakage. 

The Springfield and Rhode Island 
are the two fire companies that write 
leakage insurance. 

* + * 
LUCAS CAUGHT IN A RAID 

John L. Lucas, the Chicago Lloyds 
and surplus line magnate, whose long- 
tailed coat and hand-painted vest have 
made him a picturesque figure in the 
insurance district, was caught in a raid 
on an alleged gambling place in Chi- 
cago the other night. Lucas is now 
under bond until the case is called. 

. . . 
SITUATION AS TO LUMBER 

The price on certain grades of lumber 
has fallen about 12 percent, which 
represents the profit to the dealer. 
Lumber yards are pretty well supplied 
with these grades and the owners will 
do well if they break even. Companies 
are, therefore, watching with some care 
the lumber situation. 

There have been a number of lumber 
fires in Washington of late. It may 
be significant that the railroads have 
increased the freight on lumber in that 
territory about 10 percent, which ac- 
companied by a falling market, makes 
the lumber trade an uneasy one. 

+ * * 

TROUBLE OVER GRAIN INSURANCE 

There is much complaint in evidence 
in connection with the writing of grain 
in the northwest, charges being made 
that some of the union companies are 
emulating their nonunion brethren and 
accepting pro rata cancellations of pol- 
icies, contrary to the rule requiring 
short rate earned premium. Some 
years ago grain insurance in this terri- 
tory was a constant source of trouble 
on account of rate infractions, and 
“Grain in the Northwest” was a stand- 
ing head in “The Bulletin.” The mat. 
ter was finally threshed out at one of 
the union meetings in St. Louis, after 
much acrimonious debate, and there has 
been little trouble during the past few 
ears. The pro rata feature has again 
rought the subject to the front and 
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grave charges have been lodged against 
some of the large companies. 
x ~ / 
ONLY HALF-HEARTED THANKS 
There is little prospect that company 
managers will relish over much, the 
national bird, this year. It promises to 


_be a repetition of last year’s repast with 


a garnish in the shape of heavy losses 
furnished from numerous quarters, 
while last year the smoke and ashes of 
the California disaster chiefly contrib- 
uted the piquant and unpalatable sauce. 
Should the securities of the companies 
be allowed to pass muster as of the 
1906 value, there will be a more earnest 
appreciation of the feast, but if oppo- 
site results obtain, appetites will not 
be whetted and the “leavings to the 
dogs” will be more bountiful than here- 
tofore. 





OHIO DEMANDED ACTUAL COIN 





Checks of Company Were Turned 
Down By the State Treasurer, 
Causing Embarrassment 





Companies that were called upon to 
pay annual taxes to the Ohio depart- 
ment this month met considerable diffi- 
culty, owing to the state treasurer’s 
refusal to accept checks, although on 
the bills sent out by the department 
the request is made not to send cur- 
rency, but pay only by check or draft. 
The insurance department endorsed the 
checks over to the state treasurer. The 
treasurer wrote to the companies stat- 
ing that Ohio was not in the credit 
business and he had turned over the 
checks to the American Express Com- 
pany for collection. He said that ow- 
ing to the arbitrary action of the big 
city banks, currency would be de- 
manded. When these letters were re- 
ceived there was considerable flurry 
among the managers in making ar- 
rangements with their banks to pay in 
currency. The banks tried different 
plans to avoid paying out so much in 
money. Some banks endeavored to get 
the treasurer to allow them to place to 
the credit of the state of Ohio in cer- 
tain Columbus banks the amount of the 
bills which had to be met, but these 
Columbus banks did not happen to be 
the one in which the state treasurer de- 
posits his funds, so he refused to ac- 
cede. It became necessary therefore 
for the banks to pay currency in most 
respects, although certified cashier 
checks were given in some cases. The 
feeling among the companies is that 
the state treasurer was endeavoring to 
get all the currency he could for the 
Columbus bank where the state funds 
are deposited. 





The Robe & Menzel sawmill at Granite Falls, 
Wash., was destroyed by fire on the night of 
Nov. 15. Loss, about $27,000; insurance, about 
$11,000; origin, hot box of countershaft. The 
sawmill plant of D. J. Cain & Co., Thornwood, 
Wash., was totally destroyed by fire a few days 
ago. 





Every Local Agent should study 
“THE STANDARD FIRE POLICY” 


By G. A. DEITCH 
It explains and gives Court 
decisions on every clause the 
policy contains. 
Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO. 


i45 La Galle Street, CHICAGO 








Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 
545 La Salle Street, Chicago 





OHIO AND WEST VIRGINIA 


CITY BUSINESS IS AFFECTED 





Money Stringency Reduces Income in 
Large Cities, But Small Places 
Show Normal Conditions 





Ohio special agents state that falling 
off in business, due to the financial 
flurry, is being reported from the large 
cities, where business of all kinds seems 
most affected. Agents in many of the 
smaller towns are showing gains and in 
some instances at least will make up 
for the losses sustained through their 
large-city brethren. Reports from the 
country indicate that people are paying 
little attention to the stringency. Aside 
from what they read, they know little 
about the worries that have beset the 
business men of the cities. But in all 
Ohio cities there is faith that this will 
all disappear within a short time and 
a will return to its proper chan- 
nels. 

In Cleveland manufacturing concerns 
that closed down a few weeks ago are 
preparing to resume operations and 
those which laid off a portion of their 
working forces are preparing to take 
on as many of them as possible. This, 
of course, will increase the business of 
the agents who have been complaining 
of a dull business for some time. 
However, it may be some little time be- 
fore business gets back to where it 
was a few months ago. 





CARELESSNESS FROM STOVES 





Ohio Fire Marshal Points Out Some 
Dangers and Tells How to 
Avoid Them 





Regarding property and life loss 
through carelessness with stoves, the 
Ohio fire marshal says: 

Among heaters the cook stove sacrifices most 
property and the gasoline stove most lives. 

eglect of proper precautions in using stoves 
destroyed $224,808 in Ohio’s buildings last year, 
and there was a loss of $183,687 from sparks 
falling on shingle roofs as a result of careless- 
ness in feeding or giving draft to stoves and 
grates. 

The worst culprit is the cook stove, which has 
no eight-hour day nor Sunday off. The gasoline 
stove causes a greater number of fires, but the 
loss is smaller by half because attention is at- 
tracted to them before they have time for a 
good start. The gasoline fire starting with an 
explosion sounds its own alarm. 

* * * 


The wood or coal stove often takes advantage 
of the absence of its general manager to fire 
something, usually the nearby woodwork. 
stove is likely to ignite laths from which the 
plaster has fallen or a wooden partition within 
three feet. The danger signal is the browning 
of the wood, which occurs if the heat reaches 
414 degrees Fahr. If the wall is protected by 
tin, zinc or sheet iron, the stove may be placed 
within a foot. The metal to protect the wall 
must have a space behind it so that circulation of 
air will keep it cool. This may easily be se- 
cured by hanging the sheet loosely on screw- 
hooks. The pipe is often the hottest part of the 
stove, therefore the metal to protect the wall 
should be run three feet above the stove. Wood 
is the fuel used in about 60 per cent of farm 
cook stoves. 

* * * 

Bright tin reflects heat better than any other 
metal. If the elbow of a pipe is within a foot 
of the ceiling, sheet-metal should be placed 
above it. 

A wooden floor under a stove must have on 
it a sheet of metal extending a foot in front 
of the ash pan, and if wood is the fuel used 
the metal should extend that distance out under 
the stove door. All cold air entering the room 
falls to the floor and is drawn toward the 
stove, so an air space between floor and zinc is 
unnecessary. However, it is a very proper pre- 
caution to put a layer of one-eighth inch asbestos 
cloth under it, for it may have to catch some 
very hot coals, 

Many fires occur from a clothes-horse or chair 
holding clothing, or laundry being placed too 
near a stove or grate, and a few from kindling 
put in a warm place over night to dry. 

.* . . 


_The newspaper accounts of many horrible ac- 
cidents from using kerosene or gasoline to start 
a fire do not seem greatly to lessen the num- 
ber burned in that way. erosene may be safe- 
ly used for the purpose if the stove is cold or 
if the kindling is blazing. Heat without blaze 
converts it into gas which will lode when a 
blaze starts. Gasoline so used is fearfully dan- 
gerous. 

A parlor or bedroom stove should always 
have metal under it, and if the wall is within 
eighteen inches it should be protected by sheet 
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COMPANY 


Walla Walla, "The Hartford of the West." The wealthiest city in proportion to population 
on the Pacific Coast, and ranks 4th in the United States 


H. W. COLSON, 
Manager 


171 La Salle Street, 
Central Department CHICAGO 

















$10,000 Binder 


For Strictly Surplus Lines With 
Underwriters at Lloyd’s, London 


We have arrangements with Underwriters at ‘‘Lloyd’s, London,” to accept Fire 
and Tornado insurance at strictly tariff rates up to $10,000 on any one risk anywhere 
in the United States of America excepting San Francisco. Any American, German 
or English company will be satisfactory as awarranty. Re-insurance taken if desired. 

We are also prepared to insure shipments of horses throughout the United States 
of America, Mexico and Canada. aie 

Automobiles insured at current rates under the most liberal forms, policies there- 
for issued at our office. b y 

Tourist's Floaters’ insurance covering all over the world, including loss by theft. 

All losses adjusted and paid by us, either by check on Chicago or draft on ndon. 
Your orders will receive our careful and prompt attention. 


Klee, Rogers & Company 


159 La Salle St, CHICAGO, ILLINOIS 
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metal on one-eighth inch asbestos cloth. When 
covering a coal fire to keen it over night, re- 
member that coal swells one-third while burn- 
ing, so hot coals are likely to fall out of the 
open door or over the grate bar. Thirteen 
houses were fired last year by drapery over 
grates and stoves igniting . 

* * * 

Gasoline stove accidents usually result from 
filling the tank without turning off the blaze or 
from spilling gasoline and then igniting the 
vapor of it by striking a match to light the 
stove. The gasoline can should be well corked. 

A gasoline stove should be fixed to a perma- 
nent foundation, so that it cannot be placed 
against wood or other inflammable material. It 
should have bottom and three sides closed to 
prevent combustible material from reaching the 
flame and the main burner grates should be two 
feet from the floor. 

Don’t fail to have burners closed before fill- 
ing the reservoir, for fluid leaking through them 
will make an explosive vapor. 

Finally, don’t go with a light to hunt the 
source of an odor of gasoline. The result of 
finding it by that means is always instantaneous 
and momentous, 





Irons Becomes Inspector 
Leroy Irons, of Waynesville, Ghio, 
who has been conducting a successful 
local agency there. has sold his busi- 
ness to J. W. Neely, of Lima. Mr. 
Irons has been appointed inspector for 
the recently organized National Can- 

ners Mutual of Columbus, Ohio. 


Letcher Seeks Pardon 

On Dec. 12 an application for the 
pardon of George E. Letcher, probably 
the most prominent member of the 
Williams county gang of firebugs, now 
serving sentence in the Ohio peniten- 
tiary, will come before the board of 
managers. Letcher was convicted of 
aiding in procuring the destruction of 
the Pratt& Wynn store at Montpelier 
on Jan. 4, 1881. This fire cost the in- 
surance companies about $25,000. 
Letcher went to California years ago 
and became wealthy and prominent, but 
he was brought back to Ohio, convicted 
and sentenced. With good time added, 
he has served about half his term. 








Wessendarp’s New Deal 

Joseph A. Wessendarp, of Cincinnati, 
for seven years with Carl Kleve & Co., 
of that city, has resigned to become 
manager for Heister, Huntington & 
Co., the new and progressive agency 
which was started some months ago 
by Mr. Heister, Fred Huntington of the 
General Accident and F. C. Morcum, 
general agent of the accident depart- 
ment of the Aetna Life. The firm has 
also received an independent agency of 
the Sun of England, reporting direct to 
Chicago. The other companies repre- 
sented are the Teutonia of Dayton and 
the Milwaukee Mechanics. 





Siler Gets Niagara Position 


E. E. Siler, manager of the branch 
office of the Ohio Inspection Bureau 
at Portsmouth, Ohio, has been appoint- 
ed Ohio special agent of the Niagara 
and will begin work, Jan. 1, when J. P. 
Singleton becomes assistant western 
manager. Mr. Siler has a good tech- 


nical training as a foundation for his 
field work. 


OHIO NOTES 


William A. Mizer of Coshocton, Ohio, has 
aed R. Q. Baker, W. Jacobs and M. B. 
mith licensed as solicitors for his companies. 
4 the Cincinnati Fire Underwriters Club has 
ecided that the introduction of natural gas does 
Not constitute an extra hazard and that it is not 
necessary to secure a permit under existin 
_ where natural gas is piped into a build- 


Boe loss on the wholesale house of Ruffner 

jaw of Charleston, W. Va., was adjusted as 
x e i 

on building we on stock was $61,000 and 





Every local agent should have a copy of 


Right to the Point 
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MICHIGAN AND INDIANA 


COMMENTS AS TO THE RULING 








Letter From Commissioner Barry of 
Michigan on the Subject of 
Agency Licenses 





In reply for further light on the re. 
cent opinion of the Michigan attorney- 
general on the agents’ license question, 
Commissioner Barry says: 

LansincG, Micu., Nov. 25. 
To THE Epiror: 

_I do not feel that I can set forth the 
situation in this state relative to the 
application of the agents’ license law 
any more clearly and succinctly than 
it has been stated by the Hon. John E. 
Bird in the opinion recently rendered 
by him to the commissioner of insur- 
ance of Michigan. In that opinion Mr. 
Bird says: , 

“In view of these conditions I think the lan- 
guage used in this act indicates an intention on 
the part of the Legislature to compel insurance 
companies to clothe every one who has any 
part in the solicitation or writing of business 
which qomneny is placed in their company, 
with written authority to do such business. And, 
upon the other hand, to punish any person who 
undertakes to receive applications for insurance 
or in any way attempts to solicit insurance 
ae being clothed with authority under the 
aw.” 


It appears to me that this language 
is so clear that its meaning can not be 
misunderstood. It follows that an 
agent who places a part of a line with 
other agents and receives a portion of 
the commission must have a license to 
act as agent for each of the companies 
in which this business is placed. It 
also follows that solicitors have to be 
licensed for each of the companies rep- 
resented in the agency for which he 
solicits business. 


The Other Side of the Case 

In the last issue mention was made 
of the taking up of a policy which was 
said to have been written to at a cut 
rate by the Guthard agency at Detroit. 
A special agent who investigated the 
— gives the following version 
of it: 

The Guthard agency had a risk on 
its books which it had written three 
years before at tariff. When it ex- 
pired it was renewed at tariff. A union 
agent, according to this field man, cut 
the rate, took up the Guthard policy 
and sent it in for cancellation after it 
had been in force a week. The Guth- 
ard office then met the cut and recap- 
tured the business. The union agent 
cut deeper and got it. 








Establish Adjustment Bureau 

Arthur H. Gaukler, who for some 
time conducted a local agency in De- 
troit, has organized the Gaukler Ad- 
justment Bureau, with offices in the 
Hammond building, Detroit. Associ- 
ated with Mr. Gaukler is Francis P. 
Dreher. The bureau will adjust for 
the assured and act as insurance coun- 
sellors. Both Mr. Gaukler and Mr. 
Dreher have been admitted to the bar. 





Rural Business Good 

J. W. Coleman, Indiana state agent 
for the Ohio Farmers, in his perigrina- 
tions over the state, says he finds little 
or no indication of financial stringency 
outside the largest cities; that the peo- 
ple in the smaller towns would know 
nothing about it at all if they did not 
read of it in the newspapers. He says 
prosperity abounds in the agricultural 
communities, and the fire insurance 


business will not be affected in the rural 
districts. 





Cellar Inspection at Indianapolis 

Sam Pugh has been appointed cellar 
inspector of Indianapolis. He is a 
member of the fire force, with the rank 
and pay of captain. According to the 
ordinance, it is his duty “to inspect and 
examine all basements, cellars, sub- 
cellars and subways in the city of In- 





Fire Insurance at Cost Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 
President. J. H. LEIDING, Secretary 
ASSETS, $83,690.25 | NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus Business in other States considered. 


J. H. LEIDING, General Insurance 
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A. B. IDESON, 


CINCINNATI, OHIG 
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Cincinnati Underwriters 


Composed of the 
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of Dayton, O. and Security Insurance 
Companies of Cincinnati, 0. 
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Teutonta 


FireInsurance Company 
of Dayton, Ohio 


INCORPORATED 1665 





ORGANIZED 1853 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 
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dianapolis and to require that all ordi- 
nances pertaining to protection from 
fire in basements shall be enforced, ex- 
cept such basements as are now equip- 
ped with automatic devices for the 
protection of such basements from fire 
and he shall make written reports as 
to the condition of all such basements 
directly to the chief of the fire force of 
said city.” If the owner, agent or oc- 
cupant refuses the inspector entrance, 
he shall be subject to a fine not to ex- 
ceed $50. : 

The appointment gives double in- 
spection to basements, as captains of 
the department will continue to visit 
them regularly, as before, in their re- 
spective districts. 


WITH DETROIT LOCAL AGENTS 








Jeremiah Vernor, Underwriter of the 
Old School, Celebrates 80th Birth- 
day—Several Deaths in Detroit 





Detroit, Mich. Nov. 25.—(Special 
Correspondence)—On Nov. 17 Jere- 
miah S. Vernor celebrated his eightieth 
birthday. Mr. Vernor came to Michi- 
gan from New York state in 1854. In 
1856 Benjamin Vernor, his brother, who 
was in the insurance business, admitted 
Jeremiah to partnership under the 
name of Vernor Brothers. Benjamin 
died in 1889, but the business remains 
under the same firm name, though con. 
ducted by Jeremiah and Harmon, his 
son. When this old firm began busi- 
ness, it represented eighteen compa- 
nies. Today only one of the eighteen is 
doing business, the Springfield Fire & 
Marine, which has been represented in 
this office since 1854. Mr. Vernor is 
active and is at his desk every day. 
This agency has many lines on its 
books that were placed there forty or 
more years ago. No man stands higher 
in the estimation of the managers, as- 
sured or agents than does Jeremiah 
Vernor. He is an old-fashioned agent, 
strictly honest and has religious con- 
victions that he carries out in his daily 
business. 

Fred Brooks, the popular independ- 
ent adjuster, who has been laid up so 
long with a broken leg, is out again. 
He has to lean on crutches, but is do- 
ing business just the same. 

Anthony Look, a well-known Detroit 
agent, died last’ week. Mr. Look had 
not been well for some time. His son 
will succeed him in the business. 

Mrs. Homer Warren, wife of Homer 
Warren, of the insurance firm of War- 
ren, Brown & Co., died last week. 
Mrs. Warren was a woman of fine 
character and those who were privil- 
eged to know her, entertained the 
highest regard for her. Mr. Warren 
has the sympathies of the insurance 
fraternity. 

Mrs. Wynne, mother of Robert 
Wynne, of the insurance firm of Wynne 
& Kinsella, died last week. Mrs. 
Wynne died very suddenly. John 
Wynne, her husband, is president of 
the Detroit Board of Trade. Mrs. 
Wynne was popular among her ac- 
quaintances and will be missed. 


An agent, in discussing the matter of 
concessions made by certain companies 
to their agents, contended that the 
companies were at fault, not the agents. 
In other words, an agent would act 
exactly as a company made him. He 
was defending his own action in writ- 
ing certain business as a builder’s risk, 
and after the building was completed, 
cutting off the builder’s risk and writ- 
ing the insurance at the proper rate, 
not charging anything for writing the 
business while under construction. He 
said, “If my companies did not think 
this was proper, they would not allow 
it. I am, of course, pleased to have a 
company that allows me to do it. I 
can get quite a lot of new business this 
way. So long as they encourage this 
idea, so long will I follow it, satisfied 
I am carrying out their wishes.” The 





question was asked, “What do you 
think of your competitor who will not 
do this?” “Well, if his companies will 
not let him do it, I am sorry for him. 
If they will let him and he won't, he’s 
foolish, that is all.” That is his idea of 
underwriting. 


Agents at Detroit are wondering what 
will come next. Last Tuesday’s flurry 
at the Detroit Underwriters Club meet- 
ing has got some agents thinking. I 
predict that something more must be 
done before the atmosphere is cleared. 
The companies are anxious for business 
and the agents anxious to give it to 
them. Many, however, think insurance, 
like any other commodity, should have 
a rate and are doing their best to get 
it, while some, with the sanction of 
their companies, have the rates before 
them in order that they may write be- 
low them. In fact, a certain agent said 
he had rates and referred to them sim- 
ply when making rates for his custom- 
ers so that he could get below them. 
— inducement made his policies pop- 
ular. 

Otp DETROITER. 





Indiana Agency Appointments 
[ooute, Eng.—E, J. Clark & Son, Shelby- 
ville. 


Scot. U. & N.—David Roush, North Vernon. 

Southern—J. E. Till, Ft. Wayne. 

Walla Walla—G. H. Jacobson, Hammond; M. 
A. Faris, Bloomington; Mayfield & Ruby, Jef- 
fersonville; Wheeler Ashcraft, Portland. 

Western, Pa.—Wood Bros., Greenfield. 

Agricultural—J, A. Cravens, Bloomfield. 

American, N. J.—W. A. Hardesty, Tippecanoe; 
. T. Wilson, Larwill; Evans Bros., Poneto; 
Powell & Henderson, Greenwood; A. A. Chad- 
wick, Cadiz; Hollowell & Wall, Ridgeville. 


American Central—Jacob Schuler, Aurora; 
G. W. Gunder, Brownstown; David Roush, 
North Vernon; J. oys, Osgood. 

Dixie—J. C. Swihart, Rochester. 


North America—C., Collins, Orleans. 

State of Ill.—Gill & Greenen, Indianapolis; 
A. J. Hassmer, Lawrenceburg. 

State of Pa.—T. N. Browning, Plainfield. 

New Hampshire—Ade & Parson, Kokomo. 

Northern, Eng.—J. C. Odle, Williamsport. 

. W. Nat’l—J. B. Davisson, Rossville; S. 
M. Keltner, Anderson; C. I. & I. C. Knouff, 
Logansport. 

Phila., Und.—C. O. Holmes & Co., Gary. 

Phenix, Ct.—G. W. Gunder, Brownstown. 

Sun, La.—Carmichael & Hazel, Bloomington; 
M. F. Campbell, Ft.. Wayne. 

Svea—Nora O’Neal, Kokomo. 

Western Reserve—Richard Schaaf, Roberts- 
dale; S. A. King, Peru; G. H. Gise, Logans- 
ort; E. C, Schuetz, Brazii; W. C. Fargher, 
ichigan City. 


Too Much Gunpowder 

Companies writing the First National 
Bank building, at Marion, Ind., are 
looking into the gunpowder storage in 
the building. A zealous inspector, nos- 
ing around recently, found an immov- 
able iron box in the rear of that part 
of the building occupied as a hardware 
store, with a capacity of 100 pounds, 
said to have been used for the storage 
of gunpowder. When the inspection 
was made there was not much of the 
explosive material in the box, but as 
there is no guarantee in policies that 
the assured will not keep 100 pounds, 
the companies are asking for such a 
provision. 








Concerning Detroit 


That the present very bad conditions 
in Detroit are not the fault of any one 
class of agents is the contention of a 
field man who has made something of a 
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study of the situation. He says that 
certain union agencies are out after the 
business of one office that adheres to 
tariff fully as well as they do, and that 
they do not stop there, but go after 
each other’s business with cut rates. 
He cites the case of a European hotel, 
the contents of which had been written 
annually at tariff for some time. A 
union agent who had part of the line 
lost it to another union office that 
wrote the risk for three years at a cut 
from two annual premiums. 





Considers Certain Rates Too High 

Reports of rate-cutting come in 
from various parts of Michigan. In 
the past few months many new com- 
panies have entered the state. Some of 
the complaint is aimed at them, but 
some of the old ones are said to be 
even worse offenders, because they have 
larger plants and are doing more busi- 
ness. The opinion is held not only by 
many local agents, but by some field 
men that rates on certain classes are 
too high. One union special agent re- 
marked recently that in his opinion the 
union companies would make more 
money in the state if rates on brick 
mercantile buildings and on dwellings 
were reduced 20 per cent. This applies 
equally to the high-grade nonunion 
companies which do not cut rates nor 
pay excess commissions. As it is, 
much of this desirable business is get- 
ting away from companies of this class, 
while companies that get it make 
money on it even after cutting the rates 
and paying excess commissions. 


Grand Rapids Mains Too Small 
Fire Marshal Lemoin, of Grand Rap- 
ids, complains to the commissioners 
that his department is swamped with 
petitions from manufacturers for ad- 
ditional fire hydrants about their prem- 
ises, which the department is unable to 
furnish owing to the small size of the 
mains in streets abutting property. He 
cites Summer street as an illustration, 
where there is only a four-inch main. 
“Conditions are the same in many parts 
of the city,” he says. “The city has 
grown a great deal in the last thirty 
years, whereas, in a large part of the 
city the water mains have remained the 
same. We cannot give the protection 
to the factories in the way of additional 
hydrants as long os the street mains 
are not large enough to carry the vol- 
ume of water to supply them.” The 
matter has been taken under consider- 
ation by the board. 


The plan to extend the fire limits of 
Grand Rapids so as to include the fac- 
tories at Fuller station in the north end 
will probably be abandoned. Some of 
the manufacturers do not favor the 
extension, since it will interfere with 
their plans to build frame houses for 
workmen. 

. Residents of the fifth ward are work- 
ing to secure another fire engine house 
in the northeast section of the city. 

ome. fine residences are being built in 
the vicinity of the Kent Country Club 
and it requires almost twenty minutes 
for the apparatus from the Leonard 
Street house to reach a fire in that local- 


ity, as it is an uphill pull most of the 
way. 





Michigan Agency Appointments 
Aschen & M.—Eugene F. Sawyer, Cadillac. 
itizens—Avery & Burwell, Greenville. 
Cooper—John ahn, Big Rapids, 
Osmopolitan—Milnes & Watson, Coldwater; 
ie = Cr ar Eaton Rapids; J. W. Breakey, 
Bert Hone” unnison, Jackson; J. J. O’Brien, 
an. M. Leng, Howell. 
Amer., N. Y.—F. : 
D. Parker, Otisville. eee en ee 
a German, Ind.—Jas. McKenna, Sault Ste. Ma- 


{oferson—R. C. Ecker, Greenville. 
G & L. & G—May A. Robertson, Marine 


on. & Lan.—G. L. Hicks, All 
Milwaukee—F. E. Gordon, Detroit.” 
a orthern, N. Y.—W. J. Meisenheimer, Lu- 


in 
- W. Nat’l—C. E. Misner, Holl 
Old Colony—trish : : ; 
SA =) Ol aie 
Orient—E. H. Andrews, Three Rivers. 





St. Paul—F. W. Lyle, Dowagiac. 

Spring Garden—H. Z. Ward, Ada; H. S. 
Cooper, Byron Center. 

Scot. U. & N.—W. G. Perry, Ford. 

Walla Walla—Chas. E. Crusoe, Flint; Derk 
J. De Roller, Holland; Crawford & Underwood, 
Owosso. 

Western Reserve—Elmer Beach & Co., Glad- 
stone; M. J. ie, Midland. 

Amer. Nat’l—Leo Weadock, Saginaw. 

Aachen & M.—C. D. Spafford, Charlotte. 

City of N. Y.—Cleveland & Bradish, Adrian; 
. M. Lind, Coldwater; A. B. Bragdon, Monroe; 

E. Hymers, Pontiac; L. H. Tyler, Ypsilanti. 

Ger. Amer., N, Y.—Elmer Beach & Co., Glad- 

stone. 


ancock; D. J. Te Roller, Holland; J. D. West, 
Ispheming; avid 
Nicholson, Luther; O. G. Q 
Wm. Ver Ran, a F. A, Stow, Pewamo; 
A. G. Gennell; St. Ignace; J. F. Dreiss, 
Ontonagon. ; 

as Gidley, Ithaca; G, O. Kinsman, 

xford. 

Lon. & Lan.—L. Webber, Mary E. Webber 
and Christine W. Latta, Portland. 

Northwestern F. & M.—O. V. Linden, 
Escanaba; C. E. Crusoe, Flint; J. A. Sullivan, 
Ironwood; Wm. McLeavy, Hastings; David 
Armit, Laurium; Charles Jackson, Owosso. 

Ohio German—D. M. & F. W. Wilcox, 
Menominee. 

Royal Exch.—W._ C. Cadwallader, Owosso. 

Spring Garden—F. E. Gordon, Detroit; M. L. 
Peck, Hubbardston; W. S. Wiggins, Muir. 

Svea—F. C. Jenison, Lansing. 

Western Reserve—M. A. Bates, Grayling; W. 
H. Pendleton, Kalamazoo. 


MICHIGAN NOTES 


Elmer Beach & Co. succeed Elmer Beach at 
Gladstone, Mich., and Beach & Co. succeed 
Frank W. Cole at Crystal Falls, Mich. 


At Marine City, Mich., the German American, 
Hanover and L. & L. & G. have transferred 
from the mixed agency of E. S. Jameson to 
the union agency of Miss May A. Robertson. 


INDIANA NOTES 


Haas & Williams succeed Oscar C. Haas at 
Mount Vernon, Ind. 

Robert McLain has taken charge of the insur- 
ance and real estate business of Attorney D. R. 
Jones of Summitville, Ind. 

Two barns, burned in Indianapolis Friday 
night, within a block of each other, the fires 
within an hour of each other, lead the police 
to believe an incendiary is at large, and they 
are on the lookout for him. 


It is reported that the rolling mill_of the In- 
land Steel Company, at Indiana Harbor, has 
been covered under tornado policies at 40 cents 
for three years while the correct rate for this 
class is 75 cents. Effort is being made to secure 
proper advance. . 

The Elkhart city council has appropriated $500 
to employ an expert to assist the city engineer 
to prepare specifications for a new waterworks 
system. The franchise of the present company 
runs out in about a year. The city wishes to 
be prepared in case no agreement can be ar- 
rived at with the present company. 


Will Do More Examining 

H. E. Cushman, of Linton, Ind., has 
been appointed special examiner in the 
Indiana insurance department. He has 
had no experience in that line, but is 
an expert accountant. He will assist 
E. K. Buttolph, chief examiner. 

Auditor Billheimer is going more ex- 
tensively into the examination of out- 
side companies. In the past the exam- 
ination of such companies has been 
mainly by their statements and the re- 
ports of the department of the home 
state. This will be supplemented here- 
after by examination by personal rep- 
resentatives of the Indiana department. 
The valuation of securities now is im- 
portant and companies will be asking 
for new licenses in January and Febru- 
ary. Another reason for the enlarge- 
ment of the examining staff is the in- 
crease in the number of Indiana com- 
panies recently and the most extensive 
work of examination is always among 
the home companies. 














“Fire-Fighters and Their Pets” 

Those who are interested in the lives 
of firemen—and there are many such— 
will find much they will enjoy in “Fire- 
Fighters and Their Pets.” In its pages, 
Alfred M. Downes, secretary of the 
New York fire department, tells many 
interesting things about firemen and 
their duties and training, but the larg- 
est and most interesting part of his 
work is the recital of numerous acts of 
heroism and anecdotes of the horses, 
dogs and cats that the firemen make 
their pets. The book is published by 
Lr gad & Bros., New York. Price, 
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IN ILLINOIS AND WISCONSIN 


MAY HAVE A RATING BUREAU 








Movement on Foot to Take All Rate 
Making Power from the Illinois 
State Board 





It seems now as if the governing 
committee of the Western Union will 
take the rating power from the Illinois 
State Board and have an independent 
bureau organized on the plan in vogue 
in other states. Under such an ar- 
rangement the rates become advisory 
and are purchased by subscription. The 
most recent state where the rating bu- 
reau system was established is Indi- 
ana. 

The idea prevails that C. F. Persch, 
secretary of the Illinois State Board, 
will be the manager of the Illinois bu- 
reau, and will sell rates to any com- 
pany that desires to purchase them. 

The companies seem to think that all 
states eventually will have anticompact 
-laws. The plan of the rating bureau 
makes the tariffs advisory, tt is op- 
tional whether a company buys them 
or not. If it does buy them it follows 
the same course it pursues in purchas- 
. ing other information of value in the 
conduct of the business. 

There is a feeling prevalent that 
stamping secretaries wil be eliminated 
under the proposed regime. 





PROBE ROCK ISLAND CHARGES 





Field Organizations Are Taking Up 
the Many Complaints Made 
Against Agents 





The two field organizations of IIli- 
nois had a joint committee at Rock 
Island last week will take up the sub- 
ject again at a joint meeting in Chi- 
cago soon. There seem to be over 
one hundred and fifty charges against 
companies and agents in the Rock 
Island and Moline district. Some 
of these are of minor importance, 
while others are of greater moment. 
Just what attitude will be taken as 
regards these in view of the prevail- 
ing laxity in the inspector's office for 
some months previous to August re- 
mains to be seen. No inspector has 
been chosen as yet, although Earl Mil- 
ler of the state board is holding the 
position temporarily. The agents 
seem to chafe under Mr. Miller’s ad- 
ministration, although they were not 
able to present a single case of fa- 
voritism against him, nor were they 
able to prove that he had acted in any 
way not in comport with the duties of 
his office. Perhaps in some cases he 
did not show proper diplomacy, but 
otherwise the field men say he has 
conducted his office with ability and 
independence. 

The request of the agents that a 
compact office should be established, 
with the manager in sole authority as 
a_rate maker, did not receive the 
slightest encouragement. In fact, the 
agents were told that such a _ plan 
would not be entertained at all. The 
eompanies will insist on being the 
authority on rate making. 

_It is likely that the field organiza- 
tions will allow the local agents con- 
siderable voice in the selection of an 
inspector and will appoint one they 
desire if he is satisfactory to both or- 
ganizations. 

An inspector will also have to be ap- 
pointed at Springfield. The nonboard 
agencies in that town are now the 
main trouble and they have some very 
good companies in their offices. In 
fact, it is stated that one or two com- 
panies represented in nonboard agen- 
cies would belong to the field club if 
they did not feel it necessary to stand 
out for some principle at Springfield. 
The local agents at Springfield belong- 





ing to the board are very anxious not 
to have any competitive rates allowed 
in their town, as they feel that this sys- 
tem has caused more or less trouble. 
It does not seem likely that the com- 
panies will agree to except Springfield 
from any general rule, but will desire 
to use relief measures if it becomes 
necessary, although they may be in- 
clined to show the Springfield agents 
as much consideration as possible. 


At Bloomington there are still some 
outside agents representing affiliating 
companies. It is stated that an effort 
will be made to clean up the old trouble 
at Bloomington in a short time. 


It can be stated that the two field 
clubs are now working in greater har- 
mony than they have been for a long 
time. Joint action is the order of the 
day and the executive committees of 
the two associations are conferring 
with each other on matters affecting 
both classes of companies. Owing to 
this more friendly basis it is thought 
that greater results in the way of good 
practices can be accomplished. 





Wisconsin Agency Appointments 


Walla Walla—John Shepeck, Green Bay; At- 
kin & Steinert, Waukesha; G. M. McAffee, Be- 
loit; J. J. Cunningham, Janesville; J. C. Mc- 
Kenna, Madison; Wm. Pohlman, Portage; C. G. 
Cannon, Appleton; R. F. McDowell, Menasha; 
F. E. Chartier Ins, Agency, Wausau; V. P. At- 
well, Stevens Point; B. T. Davis, Oshkosh; H. 

Sackett, Fond du Lac; E. M. Newald, Gil- 
lett; F. W. Margenau, Sheboygan. 

Western Reserve—F. G. Gil ey, Grand Rap- 
ids; A. O. Paunack, Madison; G. W. Hein, Ste- 
vens Point; Miss Johanna M. Batz, Sun _Prai- 
rie; Silas Hayner, C, P. Beers, Janesville; Keno- 
sha Realty Co., Kenosha. 

W’msburg City—Imbert Roe, Stanley; L. i: 
Butts, Waupun; E. A. Karnopp, Almond; A. A. 
Wawrzyniak, Berlin; F, E. Steele, Ripon; G. P 


— Wautoma; N. O. Peterson, Soldiers 
rove. 
Amer. Cent.—W. J. Paulsen, Chilton; Run- 


dell, Head & Tresiader, Platteville. 

‘ooper—C. R. Gannidge, Columbus; Con W. 
Lloyd, Ashland. 

Concordia—Belly Ady, Sparta. 
Cosmopolitan—A. D. Hilgerson, Viroqua; T. 
. Armstrong, Ladysmith; W. T. Gilbert, Ca- 
ott. 

Firemans Fund—C. A. Taylor, Barron; H. B. 
Mann, Platteville; Orlando f. Koll, Dorchester. 

Germania—C. A. Loveland, Jr., and F. E. 
Doscher, Platteville. 

Ger.-Amer., N. Y.—Rundell, Head & Tresid- 
der, Platteville. 

Girard—Wm. H. Blyton & Co., Sparta. 

Hawkeye—Jerrard, nroot & Nye, Superior; 
A. C. Hoene, Marshfield; Skinner & Skinner, 
Brodhead; Kretlow & Lamont, Wausau. 

North America—Ray J. Haggerty. Park Falls. 

i 


Mich. Coml.—Gus and Fred ttmer, Au- 
gusta; N. E. Van_Dyke, Kilbourn. 
Milw. Mech—J. H. Tobin, Mellen; James 


Fitten, Racine. 

Ohio German—A. D. Hilgerson, Viroqua. 

Orient—William Hughes, New Richmond; E. 
C. Coleman, Barron. 

Phenix—Frank Drew, Tomah; R. C. Mason, 
Genesee; G. S. Robinson, Pembine. 

Pennsylvania—George Heller, Jr., Sheboygan; 
Crawford Bros., Mineral Point; F. E. Morner, 
Prentice, 

Roch. German—H. A. Betts, Waterloo; W. C. 
Bratz, West Bend. 

Royal—J. W. Froelich, Tomahawk. 

Security, Ct.—L. Phillipson, Bloomington; A. 
J. Cherney, Edgar; G. S. Grubb, Mauston; Wm. 
Moser, Rubicon. 

State, Eng.—H. T. Sackett, Fond du Lac. 

Sun, Eng.—H. R. Porter, South Milwaukee. 

_ American—G. P. Werner, Clinton- 
ville. 





Walla Walla—Mrs. Louise C. Williams, Oco- 
nomowoc. 

Westchester—Fetzer, Cody & Bernhadt, Stur- 
geon Bay; L. D. Parsons, Whitehall. 

Teutonia, La.—James H. Cole, Manitowoc. 





Cut Rates Charged at Shelbyville 

Complaint is made that companies 
are accepting some business at Shel- 
byville, Ill, at less than the tariff. A 
case in point is the general stock of J. 
N. Ballard, contained in the opera 
house, which is rated at $2.24, while it 
is said the business has been placed in 
union companies at $1.25. Coopera- 
tion has been solicited for the proper 
advance. 





Illinois Agency Appointments 

N. W._Nat’l.—W. M. Foster, Plano. 

Ohio German—Thos. Turigliatto, Benld. 

Orient—F. E. and F. Eldred, Chicago. 

Palatine—Cox & Goodyear, Mattoon. 

Pennsylvania—C. A. Gillespie, Pullman. | 

Reliance—D. W. Caughlan, East St. Louis; C. 
F. Yeakel, Alton. 

Roch. German—G, J. Castle, Carlinville; He- 
therington & O’Brien, Kankakee; C. H. Monroe, 
Sullivan. 

Royal Exch.—J. J. Peirson, 
C. & T. T. Coen, Olney; B. 
tralia. 


Royal—Ling & Lowe, Menier; W. F. Fahne- 
stock, Glasford; Henry Einfeldt, Oak Park. 

St. Louis—M. E. Robertson, Tuscola; Swalley 
a Bloomington; C. E. Wyatt, Spring- 


Buephysbere; H. 
M. English, Cen- 


eld. 

Security, Ia—Wm. Krueger, Ferdinand; A. R. 
Anderson, Galesburg; R. J. Erskine, Waukegan; 
B. B. Jamioon, Peoria; John Hartman, Spring- 
field; C. D. Tillson, Quincy; M. F. Robe: 
Tuscola. 


obertson, 

Sun, Eng.—R. F. Schenck, Chicago. 

Sun, La.—Geo. R. Reading, Danville. 

W’msburg City—D. J. olzinger, Annawan; 
Geo. Ferriman, Albion; I. B. Gault, Knoxville; 
Dennis & Keady, Normal; Robt. Anderson, Dix- 
on; D. M. Lockwood, Avon. 

Agricultural—J. E. Wharf, Olney. 

Allemannia—J. B. Chick, Leroy; J. D. Rowe, 
White Hall; Hardin McLaughlin, Winchester. 

American—Witwer & Martin, Effingham; C. S. 
Edwards, Sullivan; L. P. Bert, New Athens; R. 
L. Catlett, Scotville; J. W. Gregory, Mowea- 


ua. 
- Caledonian—Clara Feninger, Lake View; Ezra 
Tobias, Peoria. q 
Calumet—W. H. Forrest, Henry; Shipman & 
Wayne, Chicago. ) 
Citizens—G. A. Staley, Fairfield; T. J. Rich- 
eras, Colchester; Gertrude B. Goe, Morgan 
ark. 
Com’l Union—J. C. Cabaniss, Pinckneyville. 
Connecticut—Wm. Pierce & Son, Pana; Geo. 
W. Reel, Dallas City; R. H. Bond, Canton; J. 
H. Johnson, Cisne; W. L. Luggett, Flora; 
S. Ferris, Princeton; Smith, Palestine; 
G. E. Gellson, Olney; Simeon Moore, Benton; 





James Wyatt, Chrisman; Michael Conlon, Gar- 
field Park; H. T. Cobb, Maquon. 
Dixie—S. E. 
Federal—T. L. 
Fire Assn.—Fred E. 
Jefferson Park. 


Georgia Home—A. G. Neity, Aurora; jam 


Jarboe, De Kalb; G. M. Andrews, Murphysboro. 
Ger.-Amer., Md.—Horsthamp & Sherman, Mo- 
line. 


German, Ind.—Alton & Johnson, Canton; Jas. 
Hech, Morton. 

Germania—J. J. Eldred, Carrollton; G. A. 
Maris, Findlay. z 

Ham.-Bremen—Huffaker & Edgar, Virden; 
Laura M. Fischer, Staunton. 

Indianapolis—J. S., P. R. and J. S. Gerdes, 
Minonk; Fleming & Chisholm, Bloomington. 

L. & L. & G, N. Y.—Callendar & Co., Pe- 
oria; T. L. Fehete, East St. Louis. R 

Mich. F. & M.—E. C. Beek, Jacksonville. 

Milwaukee—M. Houser and Carrie 
Daughter, Olney; R. H. Brown, Taylorville. 

Milw. Mech.—H. W. Hill, Silvis; Kingsley 
Matthews, Watertown; E. L. Eastman, Moline; 
oe Brady, Marshall; W. A. Guertin, St. 

nne. 

National, Ct.—Mackay & Gray, Chicago; G. 
W. Morris, Maywood; Wm. Buehrig, Minier; 
M. J. Tyson, Apple River; J. A. Tietsort, Gir- 
ard; Stein & Eichhorn, Mt. Carmel; Wm. P, 
Smith, Monticello. 

Niagara—Geo. W. Calkins and J. 


Calhoun, 
Chicago; E. E. Eubanks, Johnson C 
N. B. & M.—G 


ity. 
’ . W. Rogers, Henry; Andrew 
Brown, = 

Northern, Eng.—Geo. A. Fish and Timothy J. 
Sullivan, Springfield; Cc. E. Wallace, arsaw; 
S. C. Galeener, Eldorado; Lake & Gay, Chi- 
cago; Geo. C. Parks, Anna; Alvan Cook, Jones- 

ro. 

N. W. Natl.—John Blake, Cette: _J- E, 
Wharf, Olney; W. L. Martin, Carmi; > 
Hixon, Brocton. 

Palatine—M. C. Cook, Du Quoin. 


ILLINOIS NOTES 


C. F. Hillman secures the North British at 
Fremont, Ill., and J. G, Pletscu at Granville. 
_ P. V. Trovillion of Golconda, Ill., is arrang- 
ing to sell his agency, as he will devote his time 
to his other interests after Jan. 1. 

The American Central, Phenix of Hartford 
and Scottish Union have entered Wm. D. Scott’s 
agency at Chrisman, IIl. 


WISCONSIN NOTES 

At Elkhart Lake, Wis., Louis Laun has trans- 
ferred his agency to Richard C. Hugo. 

The C. R. Mead agency has been transferred 
to R. W. Robertson at Plymouth, Wis. 

Capt. C. R. Nevitt, a pioneer of Oshkosh, 
Wis., and member of the West, Nevitt & Tuttle 
Company, local agents, of that city, died re- 
cently at the age of 82. 

The Oshkosh Waterworks Company has been 
instructed to extend its water mains, thus af- 
fording more adequate fire protection, especially 
to the big Oshkosh Excelsior Manufacturing Com- 
pany. 











Save Money on Your Printing 


Through an agreement with a printing plant in a smaller 
town located not far from Chicago, we are in position to 
quote you low rates on all classes of printing. 








GIVE US A CHANCE AND SEE IF 
OUR PRICES ARE NOT LOWEST 








Send for quotations of printing to 


Printing Department o 


Western Underwriter Company 


145 LA SALLE STREET, CHICAGO, ILL. 





Queen Insurance Company 


OF AMERICA 


NEW YORK 





Synopsis of Annual Statement, January 1, 1907. 


NE I 0 on one sneccevenndessseeseccnessecscocsesengecsesencees HE 
SNE DORINIINS, «oc cccccccccccccccccccsccecceccescessocpeeeune 
Unpaid Losses........seececcccccccccccccccsccccsccccccsees 361,121.28 
i Pi, . . scccvccdenscseteosenecsocscecessoseeeces SOD 
Capital... ......ccececceccccecceccsccccccccccecsesesseecess 1,000,000.00 

$6,515,817.81 $6,515,817.81 
Surplus to Policyholders............secseecesccccceccceeecececeeececees 2,859,804.79 
San Francisco losses paid dollar for dollar without discount..............  1,576,574-73 





WESTERN DEPARTMENT, CHICAGO 


P. D. McGREGOR, Manager. 


A. R. MONROE, Asst, Manager. 


Local Office: 159 La Salle Street, John P. Hubble, City Manager. 
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THE WESTERN UNDERWRITER. 9 
THE WEST AND NORTHWEST gel scolds and threatens to put them| FIRE oO b~ E N i X INSURANCE 
out of the houses, but they simply smile | TORNADO COMPANY 

= and offer him one. Mr. Siegel contin- | —————— 


NO OPEN RATES FOR LINCOLN 





National Board’s Report Showing Bad 
Conflagration Hazard Causes 
Change of Sentiment 





The arrival at this time of the report 
of the National Board on the conflagra- 
tion hazard of Lincoln, Neb., has 
squelched the disposition to declare 
rates off at that point, as was mooted 
a few days ago. Owing to charges of 
bad faith against some of the compa- 
nies the powers that be were about 
ready to take such action when this re- 
port arrived. 

The National Board states that the 
features contributing to and most seri- 
ously affecting the conflagration hazard 
of Lincoln are numerous structural 
weakness, bad electrical conditions, a 
poor water system, a fire department 
seriously weak in both men and appa- 
tatus and an unreliable fire alarm sys- 
tem. If the fire fighting facilities were 
adequate, Lincoln could be said to pos- 
sess only a block or small group haz- 
ard, owing to the fact that streets are 
of good width (100 to 120 feet), build- 
ings mainly of low heights and four 
risks in the congested value district 
having highly combustible stocks, two 
of which would be particularly bad 
conflagration breeders, are  sprink- 
lered. But in view of the deficiencies 
in the water system and fire depart- 
ment and the prevalence of high 
winds, a fire which can easily get be- 
yond the control of the fire depart- 
ment is likely to occur at any time. 
It is recommended that sprinkler 
equipments be required in all buildings 
which, by reason of their size, con- 
struction or occupancy, singly or com- 
bined, might act as_ conflagration 
breeders; also that prompt measures 
be taken to relieve hazardous condi- 
tions by enforcing adequate window 
protection. Companies are asking the 
co-operation of their agents to secure 
the improvements recommended by the 
National Board. 





Beebe Goes Into the Field 

Claude S. Beebe, of Spirit Lake, Iowa, 
has been appointed special agent of the 
Guardian and Southern in the north- 
west to assist R. J. Hirsch. Mr. Beebe, 
however, at the present time is doing 
temporary work in Michigan for the 
companies. 





Bars Merchants’ National Mutual 


Commissioner Hartigan has revoked 

the Minnesota license of the Merchants 
National Mutual Fire of Fargo. The 
concern has just been examined by the 
Minnesota department and its reserve 
was found to be about $5,000 below the 
legal requirement in Minnesota. 
_ Another count against the company 
is that it is issuing nonparticipating 
policies. In his letter to the company 
Commissioner Hartigan says in part: 


I note from this statement that there exists a 
deficit of $5,031.09. I note, furthermore, that 
you are issuing nonparticipating policies and that 
while a resolution of your board of directors— 
adopted Oct. 5, 1905—provides for the creation 
of a reserve or permanent fund, by carrying 25 
percent of the net earnings of the company to 
such a fund, no such fund has been created. As 
our law provides that a deficit can be replaced 
only by an assessment on the policy holders, and 
4s an assessment will cause more or less dis- 
turbance to your business, I feel obliged to can- 
cel your license to do business in this state until 
such time as your financial condition and method 


yd management will justify your reentering the 
state. 





Chorus Girls Worry Siegel 
_ Fire Marshal Siegel, of Des Moines, 
1s worried about the naughty habits of 
chorus girls, fearing that these gay lit- 
tle rovers will some day set fire to a 
local theater. The fire ordinance pro- 
hibits smoking in the play houses, but 
in his rounds Mr. Siegel has caught 
many of them satisfying the desire for 
a puff of a Turkish cigarette. Mr. Sie- 





ues to worry. 





Improving North Dakota Towns 

Secretary Fisher, of the Minnesota 
and North Dakota Fire Underwriters, 
has announced that the town of Dick- 
inson, N. D., has been provided with 
a system of waterworks, hence the 
three-fourths value and iron _ safe 
clauses are no longer required in poli- 
cies covering mercantile buildings and 
stocks. 

It is gratifying to companies to note 
the increased number of towns in this 
territory that are being provided with 
more adequate water protection and 
fire fighting appliances. Particularly 
is this cheerful news in view of the 
very high loss ratio in North Dakota for 
the year just passing. Some com- 
panies report loss ratios ranging from 
75 percent to 90 percent of the pre- 
mium income, while a few will go over 
the 100 percent mark. The tendency, 
therefore, is toward retrenchment in 
the matter of net liability as well as a 
more careful scrutiny of the quality of 
business offered. 





Missouri Agency Appointments 
Aetna—W. E. pagioms, Fairplay; J. R. 
epuene Iantha; S. E. - oy Raynore; T. 
. Whitaker, Weaubleau; Oscar Samsel, Dun- 
negan; L. E. Miner, Strafford; F, P. Baird, 
Sedalia; S. W. Whitaker, Browning; S. R. 
Simpson, Calhoun; Miss enevieve Yentzer, 
Deepwater; N. L. Murray, Walnut Grove. 
American—C. H. Junge, Cole Camp. 
Equitable F. & M.—Smith & Chinn, Jefferson 


City. 

_— Fund—Duncan & Ford, Kansas City; 

gi nis, Kirkwood. 

Ger. Alliance—L. N. Manley, Carthage; Miss 
Kate D. Clover, Joplin. 

rman Fire—J. R. Miller, Rich Hill; W. T. 
Mars, Kirkwood; B. L. a Kahoka; H. H. 
ewett, Shelbina; Wisdom & Sandusky, Macon; 

. M. Doran, Memphis; R. P. Gwinn, Slater; 
. B. Duvall, Richmond; Wilson Bros., Lexing- 
ton; C. M. Edwards, Malden. 

Germania—C. L. Mowder, Braymer; J. M. 
Eastin, Bucklin; John Kenower, Breckenridge; 
G. Baldwin, Liberal. 

Girard—J. C. Bounds, Moberly. ’ 

North America—D. D. T. Windle, Hamilton; 
H. P. Dawes, Willow Springs; J. W. Mason, 
Keytesville; J London, Flat River; J. C. 
Custer, Greencastle; J. B. Hopson, Novinger; 
White & Dains, Gilman City; J. W. Taylor, St. 
Louis; F. W. Stafford, Tarkio; D. B. Perkins. 
Illmo; Louis Hering, Jr., Blackburn; C. H 
Wing, Kansas City; Brown, Smith & Co., Milan; 
Bridges & Miller, Cape Girardeau; Isaiah Knott, 
Keytesville. : 

alatine—Miss Lillian C. Neville, Bethany. 

Phoenix, Ct.—F. B. Shields, Cowgill; C. E. 
Snyder, Essex; H. B. Parrish, Burnham; W. P. 
Woodson, Camden Point; J. S. Medley, White- 
water; Miss Lon J. McCormick, Waldron; Jo- 
seph Peters, Jr., Florisant; Mangold & Co., 
Harviell. 

Prussian Natl.—C. E. Gilbert, Nevada; Hall 
& Peiser, Independence. 

St. Louis—Dennis Hogan, Moberly. 


Sioux City Loss Adjusted 

By agreement with the adjusters, 
Perkins Brothers, of Sioux City, will 
receive $40,000 insurance on the con- 
tents of the Journal building. This 
was the entire amount on the contents, 
the adjusters holding that they were 
a total loss. The damaged building 
was examined by Mr. Estes, of Des 
Moines, who represented the com- 
panies. Policies on the building and 
contents amounted to $53,250. Most of 
them are for $1,000, of which $760 was 
on the contents. 








Ultimatum to Nickel Theaters. 

Every moving picture theater in 
Des Moines has neglected some of the 
precautions against fire as demanded 
by the city, declares Fire Marshal 
Seigel. He has ordered in the proper 
appliances and exits by the first of 
the month. If the theaters do not 
comply with the law they will be 
closed. The larger theaters have been 
inspected and this order affects the 
numerous five and ten-cent houses 
which are located in large business 
blocks. 


Big St. Louis Risk Rated 
The St. Louis Insurance Surveys last 
week promulgated the rate on the new 
Syndicate Trust building at the north 
east corner of Olive and Tenth streets. 








OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAN, General Agent 


CHAS. R. STREET, Aes’t General Agent 





The Eagle Fire Company 


Of New York 


ESTABLISHED 1806 





10ist ANNUAL STATEMENT 
Capital - - - $300,000.00 
Net Surplus ~ - 477,620.07 
Assets ~ - - 1,366,527.79 


SURPLUS TO POLICYHOLDERS $777,620.07 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, - - - $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets - . . - $821,402.42 
Surplusto Policyholders - 859,122.21 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
13¢ Le Salle St. CHICAGO 


Louisville Insurance 
Company 
FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street 





Chicago 





GORHAM-BRADEN COMPANY, GENERAL AGENTS 


10 South Fourth St., Minneapolis, Minn. 


Camden Fire Ins. Assn, of Camden, N. J. 
Capital Fire Ins. Co. of Concord, N.H. 
New Amsterdam Casualty Co. of New York, N.Y. 


County Fire Ins. Co. of Philadelphia, Pa. 
New Brunswick Fire Ins. Co. of New Brunswick, N.J. 
Illinois Surety Company of Chicago, III. 


New England Underwriters Agency of Concord, N. H. 


AGENTS WANTED IN MIN 


NESOTA AND WISCONSIN 





Organized in 1867 


GERMAN FIRE 
Insurance Company 
of WHEELING, W. Va. 

Cash Capital, . . . $200,000.00 

Net stn i errr 


WM. F. oral. President 
ANTON YMANN, Vice-Pres’t 
R, Secretary 








WM. GOERING Ay wt 
* "8. W. RICE, Sup’t of Agencies 
W. R. RICE, Special Agent 


INCORPORATED 1649 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - = = $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets - - - = 786,134.77 
Losses Paid to date, § 3,982,143.00 





THE 


ALLEGHENY 


FIRE INSURANCE COMPANY 
Allegheny, Pa. 
A GOOD AGENCY COMPANY 


R. H. GILLIFORD, President 
Cc. G. WATT, Secretary 
AGENTS WANTED IN OHIO AND MICHIGAN 
ADDRESS 
THOMAS C. PARSONS, Special Agest 
CLEVELAND, OHIO 


STRICTLY FIREPROOF 


noret DRE VOORT 


Chicago, Mlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 





On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 








SURPLUS LINES 


on 

—~ 4% 
ers 

covering against fire 


Por Local only after the ular channels have been exhausted. We can furnish you a policy 
risks wp to feneee ip & cuptesie ot Lenten 

y h our office. 
in the States of Illinois and x 
theft anywhere in the United States, Europe or Canada. Commission, 10%. 


Lioyds Underwriters that t 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


Ohicago Office: 
169 LA SALLE STREET oa Ww 


New York Office: 
ILLIAM 8 


London Office: 
123 BISHOPSGATE STREET 
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This is a fireproof building, with the 
first eight floors, occupied as a dry 
goods store, sprinkled. The building 
rate is 28 cents. The rate on the dry 
goods stock is 51 cents, reduced to 46 
cents for full insurance. 

The entire insurance on building and 
contents amounts to $5,000,000, which 
is said to exhaust the facilities of St. 
Louis. The $2,000,000 line on dry 
goods is being distributed among dif- 
ferent agencies, while the Cabell Gray 
agency handles the building line. 





Minnesota Agency Appointments 

Calumet—The National Agency, Fergus Falls; 
David Cleveland, Sauk Center. 

Ger.-Amer., Y.—A. C. Miller, Redwood 
Falls. 

German, Pa.—W. H. Gary, Mankato; Darling, 
Blichfeldt & Co., Minneapolis; W. . Gamble, 
Fairmont; Geo. Gerlach, Jr., St. Paul. 

Germania—G, S. Sivwright, Hutchinson. 

Lon. & Lan.—John Vertin, Little Falls; 
Long Prairie Land & Loan Company, Long 
Prairie; Will Wilke, Grey Eagle. 

> & M.—R. J. Rhoades, St. Paul. 

N. W. Nat’l—W. L. Winslow, Battle Lake; 
W. Nealey, Deer Creek; L. M. Barrie, Hutch- 
inson; Geo. Bradley, Verndale. 

Old Colony—Woods & Knapp, Chisholm. 

Pheenix, Ct.—Chas. Hartung, Bertha; W. N. 
Southworth, Belle Plain; Hugh Kelley, Hokah; 
N. H. Nelson, Mabel; E. Le Feore, Osseo; 
O. M. Onsgard, Spring Grove; John W. Wol- 
ford, Welcome. 

Sun, Eng.—O. W. Lundstrom, Hutchinson. 


GENERAL WESTERN NOTES 

Miss M. E. Harlow succeeds to the manage- 

ment of the agency of her father, the late W. 
H. Harlow, at Lead, S. D. 

Pleasanton, Kans., is being surveyed for new 
rates. There is likely to be some reduction for 
improvements in the waterworks. 

H. F. Mills, formerly special agent of the 
Phenix at San Francisco is transferred to Port- 
land, Ore., to travel in the Pacific northwest. 

The firms of Ham, Yearsley, Ryrie & Philbrick 
and Rosenhaupt & Weaver of Spokane, Wash., 
have consolidated their insurance business. R, 
F. Noonan will be in charge. 


COMMENTS ON COLLECTIONS 











Special Agent Says Locals Follow the 
Rule that they Learn 
at First 





Speaking of collections, a well known 
special agent said that agents do just 
as they are taught to do by the field 
men. If a special agent places his 
supplies with an agency and at the 
time makes it plain that balances must 
be remited promptly at a certain date 
each month or every sixty days, as 
the case may be, there is no excuse 
for delay. If, the first time the matter 
is overlooked, the attention of the agent 
is called to it with the assertion that 
the rule must be observed, little trouble 
may be expected in the future unless 
the agent is dishonest or unfortunate 
in some way. 

This special agent, who has also had 
some experience as a local, says that 
clients may be taught to observe the 
same rule. If they know they must 
pay their bills at a certain time, there 
is little doubt that the remittances will 
be forthcoming. This special agent 
says that it is cheaper to lose a few 
commissions each year than to pay for 
one or two premiums, and that, where 
they have run sixty days and not been 
paid for, policies should be taken up 
and returned to the company. Agents 
will be able to keep their balances in 
shape by observing this rule and will 
make the business more satisfactory to 
themselves and their clients by being 
prompt in everything. : 

Cleveland has one of the banner 
agencies of the country so far as pay- 
ing balances is concerned. With the 
arrival of the first of each month every 
company represented in the office re- 
ceives its check and it is always a very 
substantial one at that. This is the 
ideal way of doing business and the 
rule could be followed if agents would 
get their bank balances into shape once 
to do that and then look ahead for a 
few months to keep them that way. 
Within a reasonable time the difficulty 
of doing this would pass and there 
would be no further trouble. 





The Washington Fire has been licensed in 
California. 





INSURANCE COURSE AT YALE 
(CONTINUED FROM PAGE 3.) 
terids to enter this particular branch of 
the business in that it gives him a 
‘road vision over the whole field. How- 
ever, the course is designed primarily 
for the men who desire a_ general 
knowledge of the principles and prac- 
tices of the business; that is, for the 
men who are going either into business 
or into the legal profession. It is pe- 
culiarly valuable to the men who are 
going into the business of selling in- 

surance. 

The class meets twice a week during 
the academic year. It is open to stu- 
dents regularly enrolled in, the univers- 
ity, and to others qualified to attend 
the course. The latter pay an annual 
fee of $30.00. The University Library 
contains full sets of the transactions 
of the various actuarial societies, files 
and current numbers of several of the 
leading insurance magazines and many 
books on insurance. To all -students 
of the course, the privileges of the 
library are extended where special in- 
vestigations into the topics taken up in 
the course may be carried on. Exain- 
inations are held in December and 
June and regular attendants at the 
course who successfully pass these 
tests will receive a certificate to that 
effect. 


ACTION OF COMMISSIONERS 
(CONTINUED FROM PAGE 1.) 
exists, insurance companies will have 
to be conserved just as the banks are. 
The measures adopted by the banks to 
meet existing conditions are not reg- 
ular and perhaps not legal, but the peo- 
ple are willing to cooperate with the 
end in view of saving the banks from 

disaster. 

In states where the laws require the 
valuation as of Dec. 31, it-is a question 
just how far officers of companies will 
feel justified in swearing to the accuracy 
of a statement based on valuation of 
Dec. 31, 1906, unless they can be ab- 
solved in some way from any penalty 
of the law. 

What Massachusetts Will Do 


In Massachusetts it is understood 
that the state will follow the rule that it 
has observed during the last two years 
and have securities valued by its own 
broker. Mr. Fletcher, of the Massa- 
chusetts department, declared that this 
year the companies would receive the 
most liberal treatment possible and 
that they would be notified of the name 
of the broker employed by the state. 

Commissioner Rittenhouse, of Colo- 
rado, after the meeting said that the 
action would be followed by most de- 
partments and he believed it would 
relieve the companies from the embar- 
rassing position caused by the present 
artificial conditions. 

Opinion of Attorney-General Given 


At the request of Superintendent 
Kelsey, of New York, the attorney- 
general has rendered an opinion upon 
the question as to whether the super- 
intendent should require insurance 
companies to make their returns in 
their next annual statements on the 
market values of securities as of Dec. 
31. Mr. Jackson says: 

Section 44 of the insurance law requires that 
a corporation subject to the provisions thereof 
shall file a statement “showing its conditions on 
the 31st day of December then next preceding, 
which shall contain such matters as the super- 
intendent shall prescribe.” It is not prescribed 
in said section, nor elsewhere in any statute 
of this state, that the superintendent of insur- 
ance shall appraise the securities enumerated 
in such annual statement at the market value 
prevailing on any specified day. If you were 
required to arbitrarily appraise values prevail- 
ing in the market on Dec. 31 such practice 
might result in an appraisal widely at variance 
with the fair market value. Extraordinary cir- 
cumstances, such as reckless manipulation of a 
security, stringent monetary conditions or pan- 
ics, might create a temporary market price for 
a security at such a low level as to be utterly 
inadequate to indicate its actual market value. 

Uncommon Situations Might Result 

On the other hand, uncommon situations in 
the market might result in establishing for a 
security an extravagantly high market price, 
one far in excess of its fair or actual market 
value, as, for instance, a few years ago when 
by some peculiar process familiar to the security 
markets a market price of $1,000 per share was 
created during a brief period of time for the 
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shares of a security the par value of which was 
only $100. The price thus briefly maintained 
was subsequently recognized as being about seven 
times greater than the fair market value. If 
an insurance company were the holder of such 
stock and the — of $1,000 per share tem- 
porarily prevailed on Dec. 31, it could not be fairly 
contended that the superintendent of insurance 
would be justified in aqgeuing the value of 
such stock at $1,000 per share. 

In the absence of a statute prescribing some 
rule or system to be followed by the insurance 
department in auditing the annual statements, 
such work becomes a purely administrative func- 
tion. It must necessarily follow, in the per- 
formance of such duty, that you should exer- 
cise your own discretion. Whenever any ques- 
tion arises as to an appraisal it would seem to be 
a matter entirely within your judgment, and 
reasonable discretion to determine the fair mar- 
ket value of securities, and, furthermore, that 
it would be entirely proper for you to adopt and 
observe your own rules in relation thereto so 
long as they are fair and reasonable. 





COMMISSIONER BARRY’S VIEWS 





Comments on the Action of the New York 
Conference 





Lansinc, Micu., Nov. 25. 
To THE Epitor: 

Responding to your letter request- 
ing an expression of opinion from me 
as to the action taken at a conference 
of insurance commissioners held in 
New York on Thursday of last week, I 
beg to say that having participated in 
that conference and having voted in 
favor of the action taken, I am in full 
accord therewith. 

It seems to me that every thoughtful 
person who views present conditions 
will endorse the opinion expressed by 
the commissioners “that present market 
quotations do not fairly represent the 
true present value of securities held 
by insurance corporations” and will al- 
so endorse the action of the conference 
in expressing it as the sense of the 
commissioners present that insurance 
companies in making their annual state- 
ments for the present year to the vari- 
ous departments, in determining actual 
market values of securities as of Dec. 
31, 1907, should not be required to con- 
fine themselves to present market quo. 
tations. 

Represent True Value of Securities 

The belief is expressed by the com- 
missioners that the values as reported 
by companies for the year 1906 more 
nearly represent the true value of such 
securities under normal business con- 
ditions as based on a computation of 
market quotations for the past five 
years. This computation disclosed the 
fact that the market values of Dec. 31, 
1906, were not inflated at that time and 
were hardly the average of the quota- 
tions of Dec. 31 for the past five years. 
Present conditions are clearly subnor- 
mal and insurance companies which 
largely build for the future and for this 
reason purchase long time securities 
with no thought or desire of disposing 
of them should not be required to show 
a depreciation of assets because of an 
acute condition of the stock and money 
market which will, in all probability, 
be overcome to a large extent within 
the next few months. 

Action Was in Interest of All 

The action taken by the conference 
was clearly in the interest of the com- 
panies and of the insuring public alike. 
It was taken not for the purpose of 
establishing a precedent, but merely and 
solely to meet a present emergency. If 
Securities, notwithstanding the fact that 
interest thereon has been promptly paid 
and there is not the slightest question 
that future interest and the principal 
will be paid the moment they are aue, 
were to be carried into this year’s 
statement at a greatly decreased value 
incident to a temporary state of the 
money market, it will readily be seen 
that holders of life insurance policies 
maturing next year would be very ma- 
terial sufferers, while those whose poli- 
cies mature thereafter would be equally 
as material gainers at their expense. 

Reflects Universal Judgment 

President Folk, of the National Con- 
vention of Insurance Commissioners, 
has stated one phase of the question 
fairly when he said that “Wall street 
quotations are fictitious under the pres- 





ent conditions and if they were to go 
into the annual reports of life insurance 
companies would result in an injustice 
to policyholders whose policies mature 
next year.” 

There can be no doubt, I think, that 
the action of last Thursday’s confer- 
ence fairly reflected the almost uwni- 
versal judgment that present quotations 
are out of all reason below values and 
the commissioners acted wisely in gov- 
erning themselves accordingly and, as 
editorially stated by a leading New 
York newspaper, “have taken what 
should prove a sustaining and benefi- 
cial course, all the more commendable 
in that it is so forehanded.” 

It is to be hoped that the action of 
the conference will commend itself to 
the good judgment of the commission- 
ers of all the states. 

James V. Barry, 
Commissioner of Insurance. 





COMMENT BY MR. POTTER 





Illinois Superintendent Is in Hearty Sym- 
pathy With the Action 





SPRINGFIELD, ILt., Nov. 25. 
To THE EpitTor: 

In reply to your inquiry as to the 
action had at the conference of insur- 
ance commissioners in New York a few 
days ago relative to the present finan- 
cial condition, I would say that the 
insurance officials of eleven states there 
in conference, after careful considera- 
tion, adopted the resolution that has al- 
ready been made public. 

Present Quotations Not Real Worth 

Inasmuch as the depreciation of the 
securities held by insurance companies 
was not brought about by conditions 
relating to the particular securities and 
affecting their intrinsic values, but evi- 
dently resulted from the general dis- 
turbed financial situation and the de- 
pression in the financial world at this 
particular time, which there is reason 
to believe is of a temporary character 
and will disappear when financial confi- 
dence is restored, it was believed to be 
a justifiable conclusion that the present 
market quotations do not represent the 
real worth of the securities. Such be- 
ing the case, and the insurance com- 
panies not being compelled to realize 
on these securities at this time at mar- 
ket quotations which have responded to 
the depressed financial condition, [it 
would seem unjust to consider them as 
of value to the company as assets for 
only the present reduced quotations. 
A more reliable and just measure of 
value would be the quotations for them 
obtaining under normal business and 
financial conditions. This is recognized 
in the resolution mentioned. 

Necessity for Conservatism 

There is, nevertheless, in the present 
situation a necessity for conservatism 
on the part of the companies in de- 
termining the value of these securities 
as assets in their statements to the sev- 
eral departments at the close of this 
year. It is the desire of the commis- 
sioners that in placing values upon 
their securities the companies shall be 
governed by conservative rules, and it 
is regarded as furthermore desirable 
that as nearly as possible uniformity 
shall be observed by the companies in 
placing values upon their securities. 
This probably is a matter which the 
departments can not control, but the 
practical importance of it is self-evident 
and should be observed by companies. 

Action Should Be Uniform 

It is the earnest desire and hope of 
the departments represented at this 
conference that the different depart- 
ments of the western states, and in fact 
of all the states, shall concur in the 
recommendations and views of the de- 
partments there represented so far as 
they possibly can, as it is the convic- 
tion of the officials in attendance at 
that meeting that the conclusions ex- 
pressed in the resolution are manifestly 
proper and conservative. 

Frep W. Porter, 
Insurance Superintendent. 
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Weare also attorneys and have authority to bind and issue policies for the 
following surplus line companies. 

L’Union (Est. 1828) of Paris. La Paternelle (Est. 1843) of Paris. La Metropole 
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SERIOUS CONDITIONS 

As THE time shortens until Jan. 1, the 
executives of all classes of insurance com- 
panies see the serious conditions confront- 
ing them, by reason of the depreciation in 
securities. The very best stocks and bonds 
are off about 15 percent. The actual 
values are still there and the country is 
prosperous, but the stock market, which 
goes by fits and starts, is depressed and 
the selling price has been greatly re- 
duced. 

The law requires certain fixed and ar- 
bitrary standards for reserves. A com- 
pany may be technically insolvent now 
or on Dec. 31 and yet no one would doubt 
its ability to emerge from the crisis suc- 
cessfully. 

If the state commissioners apply rigid 
standards and permit no _ concessions, 
many companies will be forced to quit or 
fail. An emergency exists and a pressing 
one. The state supervising officials should 
be big enough to meet it. 





DETROIT SITUATION 

THE strain fire insurance wise at 
Detroit due to the severe competition 
for preferred business has reached a 
breaking point. At the recent meeting 
of the local club, the agents voted to 
set aside all rules governing them, but 
later reconsidered the ‘resolution in 
order to permit the agents te put the 
question squarely before their com- 
panies, and thirty days’ time was given 
to see if any action can be taken to 
improve the conditions. 

So long as high rates prevail on pre- 
ferred risks, companies that specialize 
on that class will pay excess commis- 
sions to get it. And the agents repre- 
senting such companies will rebate, 


will pay unauthorized commissions and 
will devise questionable means to at- 


tract the juicy plums. Until the cause 
is removed and rates on the ultra 


profitable classes go down, neither 
local agents nor companies can find a 
permanently successful solution. 

As we understand it, there are agen- 
cies in Detroit receiving high commis- 
sions from their companies with in- 
structions to go out and get preferred 
risks. Tom, Dick and Harry, who 
otherwise would not be interested, be- 
came solicitors because they are paid 
a liberal commission. Rebating is 
prevalent and almost any one can go to 
these agencies and get a commission. 

Such methods have caused other 
agents to set aside the ethics that gov- 
ern the best practices until even the 
most highly respected offices are ac- 
cused of breaking faith. 

One of the worst features of the 
Detroit situation is the attitude of 
some of the companies, which instead 
of endeavoring to bring about an im- 
provement, have stooped to methods 





that are most unsavory in their greed 
for dollars. 

Detroit is merely an exaggerated 
case of similar conditions in many 
other cities. So long as the tempta- 
tion of an unduly profitable class of 
business is in easy reach, there will be 
those who yield. 

The warning note has been often 
sounded. The strongest expression of 
recent days came from the insurance 
commissioner of the very state wherein 
Detroit is located. 


INTERESTING TABLE 


Tue table published in a recent issue of 
this paper, showing premiums and 
losses of American companies now op- 
erating in New York since their or- 
ganization, and of foreign companies 
since they entered this country, is one 
deserving more than passing attention. 

Here we have 148 companies doing 
business in New York and therefore 
living companies. The average loss ra- 
tio is 58.7 per cent. This list contains 
the companies recently organized which 
operated for a few months last year but 
their figures, of course, appear in the 
Jan. 1 report. Naturally their loss ra- 
tios are very low. Excluding such com- 
panies, the average loss ratio would ex- 
ceed 60 per cent. 

It should be borne in mind, further- 
more, that the extensive list of failed 
and reinsured companies is not includ- 
ed. Were the figures for these com- 
panies made a part of the table, a still 
more interesting story would be told. 
The loss ratio would then run up to 75 
per cent. 

With these figures compiled from offi- 
cial records, the observing man, be he 
engaged in the insurance business or 
not, must be convinced that on the 
underwriting side no money has been 
made when the aggregate results are 
measured. These figures are not taking 
a company here or there, but it is the 
list of all companies operating in the 
Empire State. 

On the banking end of the business 
many companies have made money, but 
the agents and public are only con- 
cerned with the insurance side. The 
figures here tell their own story. 


HOW INCONSIDERATE 


THE proposed action of the insur- 
ance commissioners in accepting the 
1906 valuation of securities of compa- 
nies is rash and inconsiderate. 

Apparently these well-meaning men 


have not thought of the disappointment 
they are causing. Possibly they did not 
know when they met in New York that 
all sorts and conditions of insurance 
men were smacking their lips in antici- 
pation of the delicious morsel of dis- 
comfiture of their competitors that they 
expected to roll about under their 
tongues after New Year’s. Represen- 
tatives of strong companies were look- 
ing to see some weak ones thrown into 
insolvency. They were getting ready 
for a regular turkey buzzard Thanks- 
giving banquet to follow the publica- 
tion of annual statements. Agents of 
strong little companies looked with 
glee at the lofty surpluses of giants in 
contemplation of the tumble they were 
going to take. 

Representatives of companies whose 
assets are mostly in mortgage loans al- 
ready were practicing for the grand 
chorus of “I told you so’s” that would 
burst forth when the owners of stocks 
and bonds were obliged to make an ex- 
hibit of their lack of judgment. 

It was mighty inconsiderate of the 
commissioners to dash these fond 
hopes. They ought to be ashamed of 
themselves. 











Personal Side of the 
Insurance Business 


The transfer of the Aetna’s western 
department to Chicago next May has 
resulted in a sharp rivalry among the 
suburban residents of that city to land 
General Agent Thomas E. Gallagher as 
a citizen of their respective communi- 
ties. When the news of the change 
was first published, official letters of 
invitation to Mr. Gallagher were sent 
by the mayors of Evanston and Hins- 
dale soliciting him to join the com- 
muters. Evanston had it on Hinsdale 
in the preliminaries as the mayor of the 
former is Joseph E. Paden, who has 
had a number of fire insurance cases in 
his legal practice, and moreover, he is 
a cousin of Manager Blackwelder of 
the Niagara. But Hinsdale held a mass 
meeting presided over by F. H. McFI- 
hone of the Firemans Fund. He called 
attention to the glory that would come 
to the town by capturing the leading 
Hibernian in fire underwriting. It was 
decided to offer Mr. Gallagher the po- 
sition of chief of the bucket brigade 
fire department, the secretaryship of 
the Hinsdale Purity League and a 
membership in the golf club. 

Mr. Gallagher at once announced he 
would receive bids from other places. 

Evanston offers the position of cap- 
tain of the night police; it promises to 
elect him as justice of the peace and 
to have him lecture before the Evans- 
ton Woman’s Club. 

Hinsdale then assured Mr. Gallagher 
it would oust T. W. Eustis as village 
trustee and elect him to fill the va- 
cancy. To offset this, A. F. Dean of 
Evanston, the prime society favorite 
among the ladies of the north shore, 
will abdicate the position he has so 
long and conspicuously held as the 
ladies’ idol in favor of Mr. Gallagher. 
The Evanston Hibernian Society, 
headed by J. L. Whitlock, and the 
Hinsdale Clan-ne-gael in charge of J. 
F. Joseph, have each held out flatter- 
ing inducements. 

Oak Park, Wilmette, Zion City, Har- 
lem and Grosse Point are now active 
bidders. Mr. Gallagher declares it all 
depends on the attitude of each sub- 
urb to the Irish and which will give 
the “boys” the best show in the divi- 
sion of the spoils. In this he will be 
guided largely by the counsel of those 
peerless Irish leaders, J. J. Purcell and 
M. F. Driscoll. 





Charles R. Burt, secretary of the 
Connecticut Fire, who has been ill for 
some weeks with typhoid pneumonia, 
died last week. He was born in 1845 
and entered the employ of the Con- 
necticut in 1865. He has been secretary 
since 1873. 

Frank H. Hardison has been ap- 
pointed insurance commissioner of 
Massachusetts, vice F. L. Cutting, who 
resigned on account of ill health. Mr. 
Cutting has been connected with the 
department since 1872 and has been 
commissioner for ten years. 

In 1896 Mr. Hardison was appointed 
examiner of the Massachusetts depart- 
ment and upon the retirement of Com- 
missioner Merrill and the appointment 
of Mr. Cutting in 1897, he was ap- 
pointed deputy commissioner, which 
position he has since held. 

Herman A. Behrens, superintendent 
of the industrial disability department 
of the Pacific Mutual Life, who makes 
his headquarters in Chicago, was mar- 
ried a few days ago to Miss Grace A. 
Galbraith. Mr. Behrens undertook the 
organization of the industrial depart- 
ment in the field and he has worked up 
a very creditable plant. 

That a certain special agent who 
travels out of Chicago is not taking a 
vacation while he and the doctors pick 
buckshot out of his anatomy, is due to 
the presence of mind of a local agent 

(CONTINUED ON PAGE 18.) 





Cooperation as Secured 
Through Education 


(Paper Read by R. M. Bennett, President 
Illinois State Board, at the Kankakee (Ill.) Lo- 
cal Board Banquet.) 

The subject of fire insurance has 
been so exhaustively treated by the 
most eminent underwriters that I would 
not presume to advance any new ideas 
or theories, but simply refer briefly to 
some things along the line of coopera- 
tion and education which seem to be 
quite apropos of this occasion. The 
custom of annual gatherings of your 
members about the festive banquet 
table, which you have inaugurated, es- 
tablishes a precedent from the com- 
pany viewpoint which they should like 
to see spread to every town in the 
country. In cooperation and affiliation 
lies the secret of harmonious success 
in all branches of our business, and 
especially the local situation. Differ- 
ences can best be adjudicated and mis- 
understandings avoided by the frequent 
touch of the elbow, and this same per- 
sonal contact and association, in my 
humble judgment, is the key to the 
preservation of the agency business 
henceforth, for without it our trials and 
tribulations are multiplying by leaps 
and bounds. 

” * 

Never before in the history of un- 
derwriting has competition been so 
disturbing and operations as unsatis- 
factory as the present. Since the first 
of January this year there have been 
more than forty new companies enter- 
ing the state of Illinois alone, and most 
of these are nonaffiliating, nontariff, 
and non everything else. They are for 
the large part entering the agency field 
and old agents are finding themselves 
confronted with the loss of their busi- 
ness by the unfair methods of cut 
rates and rebating. To meet these 
despicable practices means general de- 
moralization if not confiscation. The 
one and only chance to save the situa- 
tion is by association and affiliation on 
the part of local agents. 

* * * 

The representatives of these compa- 
nies invariably appoint a new man who 
knows nothing whatever about the 
business. His first efforts are met with 
a statement that rates are too high and 
in his ignorance he believes the assured 
and proceeds to cut and slash. Local 
boards should concentrate every effort 
to induce the new agent to join their 
meetings; institute a course of educa- 
tion for this novice and the error of his 
ways will soon be discerned. I ven- 
ture to say that 95 percent of the non- 
board agents occupy that position pro- 
miscuously not by choice but through 
ignorance, and the large majority can 
be converted by an appeal to reason, 
for most men are reasonable. What 
greater stultification can one imagine 
than to enter a field of honorable pur- 
suit and pirate upon his fellow workers 
by unprincipled competition? Mere 
reference to the contemptibility of such 
an act is sufficient to reform the aver- 
age offender. 

The people at large, through their 
government representatives, have de- 
creed that cut rates and rebating on the 
part of life insurance companies and 
railroads is not only dishonest but un- 
lawful. By the same line of argument 
a person committing an infraction of 
the same sort in the fire insurance busi- 
ness is equally guilty. 

* * » 


Having completed a well organized 
local board, with all in the fold, it then 
requires a campaign of education for 
the assured. You well know that no 
other business so universally patronized 
is so generally misunderstood and dis- 
credited, but the majority are uninten- 
tionally prejudiced. Post yourself upon 
the history of underwriting, its profits 
for the past twenty years (which are in 
reality losses), be conversant with the 
obnoxious laws imposed by various 
states, and the burdensome taxes in- 

(CONTINUED ON PAGE 18.) 
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DECIDES VEXED QUESTION 
SISTER MAY BE BENEFICIARY 


Judge Gordon Rules That in Kentucky, 
Sister Has Insurable In‘erest in 
Brother’s Life 


Judge Thomas R. Gordon of the cir- 
cuit court of Louisville upholds the 
contention that a sister has an insur- 
able interest in her brother’s life. It 
is the first time that this point has been 
passed upon in the courts of Kentucky, 
and in jurisprudence generally it has 
been a mooted question. The title of 
the case is Kate Gordon vs. Metropoli- 
tan Life Insurance Company. The full 
text of Judge Gordon’s decision is as 
follows: 


Pacts in the Case 


It is alleged that on Oct. 8, 1906, Matthew 
Brady caused the policy to be issued by defend- 
ant insurance company on his own life, naming 
his wife, Mary Brady, as beneficiary. The pol- 
icy contained a clause authorizing change of 
beneficiary with the consent of the comeear: 
that on March 8, 1907, by the consent of the 
company, the insured and beneficiary, Mary 
Brady, changed the beneficiary, and caused the 
endorsement on the policy, making the plaintiff, 
Kate Bailey, his sister, the beneficiary, and that 
she paid subsequent weekly premiums thereon, 
until the death of the insured, in April, 1907; 
that said assignment of said policy to her, and 
the change making her beneficiary, were con- 
sented to by the company, and its consent and 
approval thereof was duly endorsed on the pol- 
- F The plaintiff seeks to recover the proceeds 
of the policy. The defendant demurs to the pe- 
tition upon the ground that the plaintiff, a sis- 
ter of the deceased, had no insurable interest 
in the life of the insured, her brother; that, 
therefore, the policy as to her is a wagering pol- 
icy, and she cannot recover thereon. 


Has Sister Insurable Interest? 


The question is thus made: “Has a sister an 
insurable interest in the life of a brother, noth- 
ing else appearing?” 

he question has never been decided by the 
court of appeals of Kentucky, and the decisions 
in other jurisdictions are in irreconcilable con- 
flict, and the court must follow the course which 
seems supported by the dest principles of 
reason and justice. 

A wager policy, or speculative insurance, is 
a policy in which the beneficiary has no insurable 
interest in the life of the insured, and is pro- 
hibited and held unenforcable, because it “is an 
incitement to murder that is irresistible by per- 
sons of large greed and small conscientious- 
ness,” as it is termed in Caudell vs. Wood- 
ward, 96 Ky., 652. { 


Decision in Aetna Life Case 


In_ Aetna Insurance Company vs. France, 94 
U. S., 565, it was contended that the sister 

d no insurable interest in the life of the 
brother. The court says: 

“But as between brother and sister, or other 
near relations, desirous of thus providing for 
each other, and, as said by Chief Justice Shaw, 
presumed to be actuated by ‘considerations of 
strong morals, and the force of natural affection 
between near kindred, operating often more effi- 
caciously than those of — law’ (Loomis vs. 
Eagle Life Insurance Company, 6 Gray, 399), 
the case is divested of that gambling aspect 
which is presented where there is nothing but a 
speculative interest in the death of another, 
without any interest in his life to counterbal- 
ance it. On this ground we hold that where, as 
in this case, a brother takes out a policy on his 
own life for the benefit of his sister, it is to- 
tally immaterial what arrangement they choose to 
make between them about the payment of the 
premiums. The policy is not a wager policy. It 
is divested of those dangerous tendencies which 
render such policies contrary to good morals. 
As the company gets a perfect quid pro quo in 
the stipulated premiums, it cannot justly re- 
fuse to pay the insurance when incurred by the 
terms of the contract.” 


Another in Same Line 

ia Warnock vs. Davis, 104 U. S., 927, it is 
said: 

“It is not easy to define with precision what 
will in all cases constitute an insurable interest, 
so as to take the contract out of the class of 
wager policies. It may be stated generally, 
however, to be such an interest, arising from the 
relations of the party obtaining the insurance, 
either as creditor of or surety for the assured, 
or from the ties of blood or marriage to him, 
as will justify a reasonable expectation of ad- 
vantage or benefit from the continuance of his 
life. It is not necessary that the expectation of 
advantage or benefit should be always capable 
of pecuniary estimation, for a parent has an in- 
surable interest in the life of his child and a 
child in the life of his parent, a husband in the 
life of his wife, and a wife in the life of her 
husband. The natural affection in cases of this 
kind is considered as more powerful—as operat- 
ing more efficaciously—to protect the life of the 
insured, than any other consideration. But in 
all cases there must be a reasonable ground, 
founded upon the relations of the parties to 
each other, either pecuniary or of blood or af- 
finity, to expect some benefit or advantage from 
the continuance of the life of the assured. 
Otherwise the contract is a mere wager, by 
which the party taking the policy is directl 
interested in the early death of the assured. 

uch policies have a tendency to create a desire 
for the event. They are, therefore, independ- 








ently of any statute on the subject, condemned 
as being against public policy.” 
More Authorities Quoted 

In Lane vs. Lane, 99 Tenn., 639, it is de- 
cided: : 

“A brother of a member of a benefit society, 
although not dependent on the latter, may be 
named as the beneficiary in a certificate upon 
such member’s life, consistently both with the 
rules of public policy and with the laws of the 
oa * 7 * 

In Elliott on Insurance it is stated: 

“A sister is presumed to have an insurable 
interest in the life of her brother,” the state- 
ment of the text writer being based on the case 
of Hosmer vs. Welch, 107 Mich., 470. 

Cooley’s Briefs on Insurance, Vol. 1, page 
289, cites cases in support of the insurable inter- 
est with apparent approval, as part of his text, 
and in a note gives several cases wherein con- 
trary views are expressed. 

In Basye vs. Adams, 81 Ky., 375, the court 
quotes approvingly from Warnock vs. Davis, 
supra, wherein it is said that in all cases there 
must be a reasonable ground founded upon the 
relations of the parties to each other, either 
pecuniary or of blood or affinity, to expect some 
benefit or advantage from the continuance of 
the life of the insured; and it is not necessary 
that the expectation of advantage or benefits 
should always be capable of pecuniary estima- 
tion, and wherein also it is made plain that the 
parent has an insurable interest in the life of 
the child, and the child in the life of the par- 
ent, the husband in the life of the wife, and 
the wife in the life of the husband, and that 
on the relationship that exists and not from a 
pecuniary consideration. 

Some Take Opposite View 

The cases that hold that the sister has no in- 
surable interest in the life of the brother reason 
it out on the idea that it is only pecuniary loss 
or benefit that may be considered; one of the 
leading cases being Life Insurance Clearing 
Company vs. O’Neill, 106 Fed., 800 (54 L. R. 
A., 225), holding on this principle that the 
adult son has no insurable interest in the life 
of the father from the bare fact of the relation- 
ship, testing the whole questions by the standard 
of pecuniary advantage from the continuation 
of the life of the insured, citing at least one 
case, Currier vs. Continental Life Insurance 
Company, 57 Vt., 496 (52 Amer. Rep., 134), 
that seems to hold that even as to the insurable 
interest of the husband in the wife’s life, while 
it will be presumed that she is an aid to her 
husband, a substantial helpmeet, still this pre- 
sumption may be rebutted by showing that she 
is an invalid and he cannot receive ey = 
benefits from the continuance of her life, a doc- 
trine which needs merely to be stated to show 
its fallacy. 

Pecuniary Interest Paramount 

The Case of Life Insurance Clearing Company 
vs. O’Neill, 54 L. R. A., 225, is very elaborately 
annotated, and in summing up the cases and 
drawing his conclusion the annotator says: 

“The early rule in England, based on the 
statute 14, rge III, chapter 48, prohibiting 
wager policies, was that to support insurance 
on the life of another there must have been a 
pecuniary interest on the part of the insured in 
the life of the assured, and the interest ordi- 
narily growing out of relationship or consan- 
guinity is not alone sufficient. And the pe- 
cuniary interest must have been such as to 
amount to a claim recognizable and enforceable 
in law as distinguished from a mere expectation. 
This rule, though based upon a statute which 
never became a part of American jurisprudence, 
was, and still is, followed to some extent by 
courts in the United States. 

American Rule Different 


“The rule prevailing in many of the American 
states, however, is generally stated to be that 
an insurable interest which will take an insur- 
ance policy out of the class of wager policies, is 
such an interest arising from ties of blood or 
other relations as will justify a reasonable ex- 
pectation of advantage or benefit from a contin- 
uance of the life of the assured, and that it is 
not necessary that the expectation of advantage 
or benefit should be always capable of pecuniary 
estimation. This rule, it would appear, does 
not dispense entirely with a pecuniary interest 
but merely permits that interest to consist of a 
mere expectation of a pecuniary benefit, as dis- 
tinguished from the requirement of the other 
rule that the interest must amount to a claim 
recognizable and enforceable in law. The later 
or American rule, therefore, would include the 
interest which a child might have in the life of 
its parent, or a parent in the life of a child, or 
that which might exist between brothers and 
sisters based upon the affection supposed to ex- 
ist between them; and the supposition and ex- 
pectation that one would render the other pe- 
cuniary aid in case of need; while the former 
rule would cover the case of the interest of a 
child in the life of its parent, only in case the 
child was a minor and entitled to support from 
the parent; and the case of the interest of a 
parent in the life of a child only when the child 
is legally bound to support the parent; and the 
interest between brothers and sisters, Yased on 
affection only, is not sufficient to support insur- 
ance by the one upon the life of the other. 

“The more distant relationships, however, 
such as that between grandparents and grand- 
children, uncles or aunts, and nephews or nieces, 
and cousins and cousins, are not generally re- 
garded under either rule as sufficiently con- 
ducive to love, affection, and interest to war- 
rant insurance by one upon the life of the 
other, though exceptions have been made in case 
of grandparents and grandchildren in a few in- 


stances.” 
Views of the Court 


A life insurance policy, unlike a fire insurance 
policy, is not a contract of indemnity. As a 
matter of public policy, one who has no interest 
in the continuance of the life of another and 
takes insurance on such a life, will be pre- 
sumed to be willing for his death, that he may 





obtain the insurance; but it seems to this court 
to hold that such a presumption obtains in the 
case where the sister is beneficiary of a policy 
on the life of a brother, is not only doing vio- 
lence to one of the strongest and dearest ties 
in human life, but is not required by nor would 
it support any sound or just principle of public 
policy, ; ’ 

The conclusion seems to the court inevitable 
that nothing else appearing the sister has an in- 
surable interest in the life of a brother unon 
the relationship alone. The demurrer to the pe* 
tition is overruled, with an exception for the 
defendant. 





Cannot Sell Stock 

Attorney General Todd of Pennsyl- 
vania has given an opinion that the 
practice of giving or selling stock in 
connection with policies of life insur- 
ance is illegal under the laws of Penn- 
sylvania, and that it must stop. The 
opinion was given in answer to Deputy 
Insurance Commissioner McCulloch’s 
inquiry and suggests that measures be 
taken to compel the companies to re- 
frain from engaging in such _ enter- 
prises. 

The opinion was asked because four 
companies were giving options on 
stock. They were the Abraham Lin- 
coln Mutual Life, Philadelphia Life, the 
Girard Mutual Life and the Scranton 
Mutual Life of Scranton. 





NATIONAL SEEKS INJUNCTION 





Chicago Life Company Wants to Re- 
strain Parties from Circulating 
Alleged Slanderous Literature 


The National Life U. S. A. last week 
began suit in the circuit court at Chi- 
cago to restrain Gustave Myers and J, 
Edson McEldowney from circulating 
alleged’ false reports about the com- 
pany. Myers is a discharged agent of 
the company and McEldowney is man- 
ager of the Midland News Service. 

The National charges that the de- 
fendants and others, prior to Aug. 1 
last conspired “through the use of cir- 
cular letters sent to newspapers and 
insurance journals, to circulate false, 
defamatory, and libelous statements 
concerning the company, its officers, 
and affairs, to destroy patronage, to de- 
fraud and attempt to levy blackmail.” 

Some time ago Myers, through his 
attorneys, attacked the company’s val- 
uation of its Chicago real estate, claim- 
ing that under a true valuation it would 
be found impaired. The Illinois insur- 
ance department investigated and held 
that the company had placed a fair val- 
uation on the property. Then there 
was talk of suits and an effort to make 
the company place a lower value on the 
property. Up to the present they have 
not been heard of. There is an inter- 
esting story told about this matter, in 
which the political aspirations of a very 
prominent citizen of Illinois are said to 
have cut a figure. 

Some weeks ago there appeared in 
Chicago banks and life insurance offices 
a pamphlet entitled “‘The Crime’ of a 
Life Insurance Company and _ the 
Methods of a Clique of Chicago ‘Fren- 
zied Financiers,’ by George Marten.” 
This pamphlet was so bitter and vin- 
dictive that it defeated its own ends. 
Representatives of other companies, 
who believed part of the statements, 
said that there were so many misstate- 
ments and false deductions that the 
whole pamphlet was so untrustworthy 
and scurrilous as to be unworthy of 
consideration. No such person as 
George Marten is known to the insur- 
ance fraternity. It is noticeable that 
the initials of this name are same as 
those of Gustave Myers, and this is 
considered as more than a coincidence. 





Value on 4 Percent Basis 

The new Illinois laws provide that 
beginning Jan. 1, life companies must 
reserve on a 3% percent basis. How- 
ever, as the annual statements are made 
as of Dec. 31, the department will per- 
mit a 4 percent valuation, which will 
be an easement owing to the decrease 
in value of assets. 





IN LIFE INSURANCE CIRCLES 


MAKES POLICY MORE LIBERAL 








Mutual Benefit Life Announces New 
Provisions in the Interest of the 
Policyholder 





New York, Nov. 26.—(Special.)—The 
Mutual Benefit Life, which originated 
the nonforfeiture feature of the life in- 
surance policy in 1879, has again set 
the pace by issuing a contract which 
gives practically all that could be de- 
sired or conceived in this direction. 
The new contract, which becomes op- 
erative Jan. 1, eliminates all warranties 
and agreements, the consideration be- 


| ing the payment of premiums provided 


in the policy. Premiums are payable 
annually in advance, but in lieu of the 
annual premium the company will ac- 
cept semi-annual or quarterly premiums 
if desired by the assured. 

The policy is incontestable after one 
year, instead of two as heretofore. The 
nonforfeiture clause provides that at 
the end of any policy year, or within 
one month from default in payment of 
premiums, the owner may surrender 
the policy (1) for its cash value; (2) 
for a nonparticipating paidup policy 
payable at the time the original policy 
would be payable if continued in force, 
or (3) receive automatic extended in- 
surance for a sum equal to the amount 
of the policy and existing dividend ad- 
ditions. 

The cash surrender value will be 
equal to the net reserve by the Ameri- 
can experience mortality table with in- 
terest at 3 percent, less a sum equal to 
1 percent of the amount of the policy. 
After the fifth policy year this deduc- 
tion is reduced one-tenth percent each 
year, so that at the fifteenth policy 
year the cash surrender value is the 
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sincerity and fairness in the 
treatment of agency requirements. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED B. RICHARDS, President 
Write Either 


Thornton Chase, Supt., 84 Adams St. le 
Edson D. Scotiet, Caste ate Deed nT Gans 














REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates under the 


Compulsory Debosit Law 


OF INDIANA 
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bother handling an entire 
W h line of life policies, when a 
single Fidelity Policy more 
than cevers the whole 
round ~ giving unique and complete 
nsurance 
Our Guaranteed Q. C. EB. L. Policy insures 
a man’s income aud al! his insurance; pro- 
vides a cash estate: is self-paying — 
a life income if insured becomes totally and 
permanently disabled; pays a life income in 
any event at end of limited-payment period. 
Send for agency terms to Alexander 
McKnight, Vice-President. 


Fidelity Mutual Life 


Insurance Co. 
L. G. POUSE, Pres’t Philadelphia 
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entire net reserve, plus any additions 
from dividends. 

No limitation is made as regards time 
for reinstatement. A month of grace 
is provided for payment of premiums 
and should the assured die during this 
month, the face of the policy will be 
payable whether the premium was paid 
or not. Cash surrender and loan values 
are provided at the end of the first 
year. The cash surrender value on a 
twenty-payment life policy for $10,000, 
age 35, at the end of the first year is 
$120. Automatic extended insurance 
at the end of the first year is one year 
and 134 days. The paidup policy pro- 
vision at the end of the first year is 
$280. New features are provided in the 
way of continuous instalment options, 
payments being certain whether bene- 
ficiary be living or dead, the same to 
be increased by annual dividends ap- 
portioned. 





PRESIDENT KINGSLEY SPEAKS 





In His Address at St. Louis He Criti- 
cizes Some Features of the 
Armstrong Law 





President Darwin P. Kingsley of the 
New York Life spoke on Monday in 
St. Louis to an audience of 600 policy- 
holders and agents. Mr. Kingsley’s ad- 
dress was largely devoted to trenchant 
criticism of certain portions of the New 
York insurance laws, which he branded 
as a most dangerous type of legisla- 
tion, conceived in haste and folly and 
certain to be repented. 

In his review of the Armstrong laws 
Mr. Kingsley gave the most attention 
to that provision which limits the sur- 
plus held by the large life companies 
to 5 percent of their reserve liability. 
The speaker characterized this as vi- 
cious legislation. 

He pointed out that the securities of 
three of the great companies have un- 
dergone a shrinkage averaging more 
than 8 percent and that the surplus 
held for the protection of the policy- 
holders is below the danger line. 

Touching on the section of the New 
York laws which limits the expense to 
be incurred by a company and restricts 
the volume of business it may write to 
$150,000,000 a year, Mr. Kingsley de- 
clared that it put a premium on medi- 
ocrity. 

The country was crying out against 
the elimination of competition by the 
formation of trusts and combinations 
in the great industries. He said the 
New York law was trying to destroy 
competition between insurance compa- 
nies, 

David R. Francis, a director in the 
company, spoke on the status of the 
New York Life in Missouri and the 
southwest and made the plea that th: 
company was as much a western com- 
pany as an eastern one. 

A rally of New York Life agents 
was held in the afternoon with about 
300 agents, many of them from outside 
points, in attendance. Vice-President 
Thomas A. Buckner spoke to this 
gathering, which was presided over by 
Hamilton Cooke, agency inspector of 
the southwestern department. 

Mr. Kingsley left for New York. Mr. 
Buckner went to Kansas City. 





Hoosier State Reinsured 

Reinsurance of life companies in In- 
diana, which began a few weeks ago, 
still continues. The Indiana National 
Life has reinsured the Hoosier State 
Life, of Marion, Ind. The latter com- 
pany began business just about a year 
ago. Its last statement showed $25,- 
000 in assets and it had something 
over $20,000 in surplus. It only did 
business in Indiana. 





Chicago Life Men to Meet 
The Chicago Life Underwriters’ As- 
sociation will hold its Thanksgiving 
banquet next Friday evening. Isham 





Canal and the Waterway.” President 
Hamilton of the Federal Life will talk 
on present conditions. Milton Bucklin, 
editor of Judicious Advertising, and 
one of the star orators of the Chicago 
Press Club, will speak. There will be 
a discussion of the beneficiary clause 
led by Manager H. B. Johnson, of the 
Hartford Life. 


——_— 


COMMENTS AS TO CONDITIONS 





Vice President Roche of Pacific Mu- 
tual Says Present Time Is 
Similar to Period 1893-8 





In commenting on present condi- 
tions, Vice-President Roche of the Pa- 
cific Mutual says: 

Present conditions are similar, in a measure, 
to the conditions that prevailed during the years 
1893-4-5-6-7-8, and, as all know who were en- 
gaged in the life insurance business during those 
years, the amount of insurance written and 
paid for was stupendous. The companies re- 
porting to the New York state department had, 
on Dec. 31, 1898, over $1,500,000,000 more in- 
surance in force than they had on Dec. 31, 1892, 
an average increase of insurance in force of 
more than $250,000,000 a year, during these 
years of “panic” and so-called “hard times.” 

During the so-called prosperous times the 
average man forgets the “lean” years that he 
has been through and thinks only of the “fat” 
ones that he is enjoying. And during these 
“fat” or prosperous years he is inclined to in- 
vest his money in “fair weather” propositions, 
hoping that he will make his fortune over night. 
He therefore sometimes imagines that he has no 
need for life insurance. 

Now, when the “lean” year comes upon him 
in its regular turn, and it always does, he 
learns that the propositions into which he has 
been putting his money are not as stable as he 
supposed them to be, and he finds that his se- 
curities are worth by no means as much as he 
imagined them to be. Real estate that he pur- 
chased at top-notch prices he cannot now realize 
on; his high-class bonds have, on the average, 
depreciated 20 per cent, and his high-class 
stocks have depreciated 100 per cent. The 
money that he deposited in banks he cannot now 
draw down, although the banks are solvent and 
in excellent condition. 

Life insurance companies are the only depos- 
itaries that are now paying their depositors dol- 
lar for dollar, and in cash, the amount of money 
that they are entitled to. Every individual who 
is today pressed for money must indeed regret 
the fact that he did not take out a life insur- 
ance policy when he was solicited. 





Northwestern Mutual Wins 

The Northwestern Mutual has finally 
won in the highest court the suit 
brought against it in 1905 by Andrew 
Langdon of Buffalo to make it pay $25,- 
810 tontine dividend on a $29,000 15- 
payment life policy. He claimed that 
was what the agent promised him when 
the policy was applied for. The com- 
pany apportioned $14,609 in dividends 
to the policy, and this is the amount it 
will pay. 





Will Sue Matson for Libel 

Formal notice has been sent to J. F. 
Matson, publisher of Matson’s Monthly, 
of a suit for libel against him to be 
instituted by E. W. Nothstine, general 
manager of the Bankers’ Life Associa- 
tion for Indiana, Illinois, Michigan and 
Wisconsin. The suit will also ask for 
an injunction against Matson to pre- 
vent further publication of the matter 
complained of. Personal attacks on 
Mr. Nothstine have been made in the 
monthly in the July, August, Septem- 
ber and October issues. 

The notice to Matson demands that 
he retract what he has already pub- 
lished. The law requires that publish- 
ers of monthlies must have ten days’ 
notice before the suits are filed. For 
several months the Monthly has con- 
tained articles in regard to the busi- 
ness of the Bankers’ Life and lists of 
alleged scaled-down claims which the 
company says are regularly contested 
claims of which it has no more in pro- 
portion than have other companies. 
On postal cards sent out it has been 
announced the November Monthly will 
contain: “The Wail of the Widows,” 
whose claims have been scaled down. 





Say Business is Dull 
Life insurance men in the large cities 
are complaining of dull business, due to 
the financial conditions. People use 


you want to connect with a company whose 


management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 
policies are sellers, with everything and every 
body right, address 


United States Annuity é Life Insurance Co. 


Heyworth Building, - - CHICAGO 


YOU HAVE A RIGHT 


to expect your company to furnish you policies to sell that give tothe insured 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


to expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 





We give BOTH to our agents. 


The Lincoln National Life Insurance Company 
OF FORT WAYNE, INDIANA 


ARTHUR F. HALL 
Secretary and Manager 


THEO. F. RUHLAND 
Supt. of Agencies 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 


CAPITAL, $125,000.00 








A Legal Reserve Company 


CLEVELAND LIFE 
INSURANCE COMPANY 


A A RD 


W. S. SHELTON, SECRETARY 








P. W. WARD, PRESIDENT 


ISSUES ALL FORMS OF POLICIES ON STRICTLY 
NON-PARTICIPATING PLAN 


WILBUR WyNANT, AGENCY DIRECTOR 


HOME OFFICE: ROCKEFELLER BLDG., CLEVELAND, O. 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. D MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 











Old Colony Building, CHICAG® 
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the situation as an excuse whether it 
really affects them or not. 





WILL PROCEED TO ORGANIZE 





It Is Proposed to Buy Out Holdings 
of Dissatisfied Stockholders in 
Mississippi Valley Life 





Stockholders in the partly organized 
Mississippi Valley Life, of St. Louis, 
met last week in a somewhat stormy 
session. Most of those whose names 
appeared on the circular letter calling 
upon stockholders to unite in demand- 
ing an accounting denied that they had 
authorized the use of their names. The 
issuance of the circular is charged by 
C. A. Greenameyer, the chief organizer, 
to Herman B. Kramer, former manager 
of the Pacific Mutual Life at St. Louis, 
one of the organizers. Mr. Greena- 
meyer claims that Mr. Kramer sought 
to stir up discord because he could not 
dictate the policy of the company. 

Mr. Kramer and H. H. Furth, an at- 
torney, also charged with helping cause 
the trouble, are among the incorpora- 
tors, but will be removed if Mr. Green- 
ameyer has his way; as most of the 
stockholders seem to be on Mr. Green- 
ameyer’s side, it appears likely that his 
desires will prevail. 

It is proposed that the stock of any 
dissatisfied stockholders be purchased 
by those who desire to perfect the or- 
ganization and that, as soon as the 
financial stringency passes, the work 
of selling stock be pushed forward. 





PRESENTS ITS NEW FEATURES 
Pittsburg Life & Trust Will Have a 
New Line of Policies That Are 
Very Liberal 





President Baldwin of the Pittsburg 
Life & Trust is out with new plans for 
Jan. 1., recognizing the investment 
feature in the excess premiums of lim- 
ited payment and endowment policies 
over whole life. 

Some of the points summarized as to 
the new contracts are as follows: 


A clear-cut recognition of the fact that the 
payments by the holder of a limited payment or 
endowment policy, over and above an amount 
equal to the whole life premium at the same 
age, the first year as every year, are invest- 
ments to prepay premiums that would not be 
due for ten, fifteen or twenty years or to mature 
the policy in ten, fifteen or twenty years, as 
the case may be. i 

Reserves put up accordingly, as has been the 
company’s practice since its organization. 

Cash loans on limited payment and endow- 
ment policies (without —s the payment of 
the next annual premium) equal to the first year 
“straight” modified preliminary term reserve, at 
any time after the first year’s annual premium 
has been paid in full. 

Paid up or extended insurance granted on 
limited payment or endowment — at the 
end of any year, including the first, equivalent 
to the “straight” modified prel 
serve. 

Automatic renewal of the policy under lim- 
ited payment or endowment insurance, at the 
end of any year, including the first, by charg- 
ing a premium (monthly, quarterly, semi-annual 
or annual as the value will admit of) as a loan, 
in event of failure to pay the renewal premium. 

Liberal commissions to agents, first year arid 
renewal, on the whole life premium only and 
no commission whatever upon the excess of a 
limited payment or endowment premium over 
the whole Yife remium for the same age. 

Annual dividends to all policyholders, whole 
life and term as well as limited payment or en- 
dowment, payable whether the policy is renewed 
or not, the first year and each succeeding year. 

The rates and guarantees in these policies 
will be made attractive, thereby making a policy, 
which because of low premiums and large guar- 
antees, should make an attractive selling propo- 
sition. 


ary term re- 





Brazil Agents Organize 

Life insurance agents at Brazil, Ind., 
have organized a life underwriters’ as- 
sociation, the objects being purely so- 
cial. It starts with fifteen members 
representing five companies. Officers 
were elected as follows: 

President—Bert Y. Prudential. 

Vice-President—C. S. Frye, Metropolitan, 
gcSteretary-Treasurer—W. V. Gates, Western & 

Trustees—W. D. Thurber, Metropolitan; John 





A. Finley, National, U. S. A.; W. Paul Zimmer- 
man, Connecticut Mutual. 


Will Have Loan Values. 


In the new policies of the Provident 
Life & Trust, loan values will be given 
in order to comply with the new laws 
of some of the states. The Provident 
now makes loans, giving three-fourths 
of the reserve, although there are no 
values named in the contract. 





To Open Chicago Office 
I. Douglas Wells, who has recently 
been appointed comptroller of the 
Bankers Reserve Life, of Omaha, is in 
Chicago, with the object of opening 
offices for the company. Mr. Wells, 
who is stopping at the Great Northern 
hotel, will for the present make Chi- 
cago his headquarters and direct the 
organization of agency work through- 

out Illinois and adjoining states. 





North American Officials on Trip 

President Durstine and Vice-Presi- 
dent McNamara, of the North Ameri- 
can Life, were on a western trip last 
week stimulating business. Knox & 
Swirles, of Chicago, the managers for 
Illinois, have written over $300,000 since 
Oct. 1. The company is writing a fine 
lot of business. : 





Advances Rate on Policy Loans 

The Northwestern Mutual Life has 
advanced the rate of interest for future 
policy loans from 5 percent to 6 per- 
cent. Of late the company has had 
opportunities to make mortgage loans 
at better than 5 percent interest and 
did not consider it good business to 
loan on policies at a lower rate than 
it could secure otherwise. The 6 per- 
cent rate is expected to remain in ef- 
fect only until there is a change in con- 
ditions and interest rates drop again. 


LIFE NOTES 


During October, the Pacific Mutual issued 
more insurance than any other month in its 
history. On Nov. 1 it had in force $102,- 
160,741. 

During the quarter ending Oct. 1 the Fidelity 
Mutual wrote $4,565,720. Its assets of that 
date were $14,091,406. The receipts for the 
quarter were $1,126,440. 


The Independent, of Nashville, Tenn., Paul 
Roberts, president, has completed its organization 
and is licensed to do business in Tennessee. 
Capital stock is $200,000. 


The Fidelity Mutual has offered a series of 
liberal cash prizes to the boys and girls of 
American schools for the best essays on the 
es “Why Should a Father Insure His 
i e ” 


T. E. Burke, formerly proprietor of the Hotel 
Antlers at Grank Forks, ., has been 7 
pointed assistant state agent of the Pioneer Life 
of Fargo. He is 
Devil’s Lake. 


The St. Louis agency of the Bankers Re- 
serve Life of Omaha has moved into elaborate 
new offices on the fifth floor of the Century 
building. This office has recently had the state 
of Illinois added to its territory. 

H. F. Ward, who has been cashier of the 
St. Louis office of the New York Life for sev- 
eral months, will shortly be transferred to the 
Boston agency. He has been succeeded at St. 
Louis by W. W. Watts of Detroit. ° 

The seventh annual edition of the Brown 
Book of Life Insurance Economics, has just been 
= by Benjamin F. Brown, Annuity 
uilding, Boston. This is a standard work on 
life insurance statistics, used very largely by 
agents. Price $2 per copy; library edition $2.50 
per copy. 

Companies which had to foreclose on mort- 
gages on Omaha real estate in 1903-4 have now 
come out well ahead by selling at advanced 
prices. The Northwestern Mutual disposed of 
about $500,000 worth and the National of Ver- 
mont about $200,000 worth. 

The Iowa Life of Waterloo, Iowa, has been 
organized by F. A. Ferguson. It is to have a 
capital of $100,000 and a surplus of $25,000. Mr. 
Ferguson was formerly state agent for the 
Provident Savings Life. 





ng his headquarters at 


Agents of the Security Life of Chicago ex- 
pressed praise for the disability clause the com- 
pany has added to its policies without extra pre- 
mium, an attractive addition to what o- al- 
ready regarded as one of the best-selling policies 
on the market. 

According to the Spokane (Wash.) Review 
considerable endowment iness is being writ- 
ten among the Chinese and Japanese business 
men of that city. Most of the policies are com- 
paratively small. The celestials do not seem to 
care much for life insurance but like the in- 
vestment feature. 


Mrs. Margaret Jones of Shelbyville, Ind., has 
brought suit there against the State Life to col- 
lect $3,000 insurance on the life of her hus- 
band. The company holds that when he was 
examined by a physician he said that he had 






















Home Office, Detroit, Michigan 


in other lines. 


income write today to 


633 Majestic Bldg., 





EVERY POLICY A SQUARE DEAL 


MICHIGAN STATE LIFE 
INSURANCE COMPANY 


Our record is that we organized and were writing busi- 
ness within 90 days without the aid of board contracts 
or stock-jobbing schemes of any kind. 

Our policies are exceedingly liberal, easily understood 
and will stand rigid inspection. 

Over 200 stockholders, principally bankers, stand ready 
to assist a representative of this Company. 

If you believe in keeping Michigan money in Michigan 
get in touch with this up-to-date home Company. 

We have special facilities for making successful insur- 
ance solicitors out of men who have mot been failures 


If you have a clean record and desire to increase your 


FRED APPS, Director of Agencies 









C. A. Goodale, President 


Detroit, Michigan 








HOME OFFICE - - 





TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


$20,826,750 Insurance in Force Oct. 31, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 


- KANSAS CITY, MO. 











Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


1S 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bldg. 
CHICAGO 








DO YOU BELIEVE 


in MASSACHUSETTS life insurance on 
the NON-PARTICIPATING plan with a 
DISABILITY CLAUSE? 


But One Company 


combines these three great advantages. 


For terms of District Managers 
and Agents write to 


The Columbian National Life 
Insurance Company 
176 Federal Street | BOSTON, MASS. 





THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 


Under a New Management, 
With the standard policies and the safe-guards established by the law of New York—the most 


emnetigg over eqeeted, 

the 'e vast resources—greater 

in the worid—now invested in the most 
With an management eq 

the feont sank bald by ts for eixty-tour youss ae, 


than those of any other company 
ns ite place ts 


by many millions 
table securities consistent with 
by few and excelled by none, 


The best dividend-paying compasy, 


The best company for policy-holders, 


The best company for egeats., 


Apply for agency to 
GEORGE fT. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORE 
34 Nessay Street, New York, N.Y. . 
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never been under the care of a doctor, and the 
company had since learned that he had been 
treated for two years for kidney and bladder 
trouble. 

The stockholders of the new Indiana Indus- 
trial Life of Terre Haute are: Burton Cas- 
sady, George A. Curry, Karl L. Freeman, 
George W. Splaty, Pleasant B. Garrett, Wm. A 
Michael, Ernest Mattox, Chas. Marblestone, Har- 

Mclvery, Hugh Maugh, Marion W. Smith, 
Joseph W. Campbell, Wm. . Brown, Levey 
arnhart and Barnet B. May. The company 
will be licensed when it puts up $25,000 in se- 
curities with the department. 


LIFE APPOINTMENT 
Ww 





Ss. 
isconsin 
Columbian Nat’}—L. A. Lowenbach, Milwau- 


Mutual, N. Y.—D. J. Puffer, London; H. A. 
Rogers, Kendall; O. T. Haberman, Jefferson; 
L. E. Everson, Fall River; A. J. Beat, Viroqua; 
Edward Madden, Fond du Lac. ¥ 

New York—Charles Freund, Seymour; C. H. 
ets, Monroe; - B. Swan, Beaver Dam; G. 

. Hayes, Milwaukee. . 
bah Ww. Yrut.—J. C. Mason, Montford; L. Phil- 
on; L. A. Sherman, Janesville. 

Penn Mut.—John Tresidder, Platteville; Ww. 
O. Briggs, Milwaukee; A. J. Pick, West Bend. 

Union Central—R. E. Carncross, Appleton. 

Aetna—C. B. Roberts, Milwaukee. 

Central, Ia.—O. C. Lean, Iola; E. H. Graves, 


lipson, Bloomin 


dison. : 
Teale Natl.—Ethel C. Fleming, Oconto; 
W. G. Luck and W. H. Smeaton, Milwaukee; 


C. F. Spangenburg, Corliss; A. S. Weeks, Mil- 
wuakee. A 
Conn. Mut.—D. M. D. McGraw, Superior. 
Fidelity Mut.—O. S. Lowell, Superior. 
Great Western—C. J. Bengtson, Turtle Lake. 
Mass. Mut.—A. J. Pick, West Bend. : 
National, U. S. A.—W. A. von Berg, Mosinee. 
New England Mut.—G. C. Drew Milwaukee. 
New York—A. J. Overby, Rice Lake. 
North American—A,. L. Hunt, Lancaster. 
Pacific Mut.—Ade Shmith, Milwaukee; H. A 
Lueck, Green Bay; E. R. Wilson, Kansasville. 
Travelers—G. G. Ziemann, Neenah. 
Des Moines—C. C. Coe and C. A. Taylor, 
Barron. 
Great Western—J. J. O’Callaghan, La Crosse; 


W. C. Buell, Turtle Lake; E Palmer, St. 
Croix Falls; W. G. Smith, Turtle Lake. a 
Mutual, N. Y.—Malcolm McDougall, Rice 
Lake. 
Mut. Benefit—C. J. Lippoldt, Milwaukee, 
New York—A. C. Galloway, Waupaca; A. R 


Chipman, Red Granite; C. B. Melby, Whitehall. 
orth American—E. S. Harper, Superior. 

Penn, Mut.—W. R ilson, Milwaukee. 

Union Cent.—Emil Mueller, Milwaukee. 

Travelers—C. E. Osborne, Milwaukee. 

Wisconsin—Peer O. Stromme, Madison, 

Bankers, Ia.—F. W. McAnnanny, Racine. 

Merchants—L. M. Hubbard, Appleton, 

New York—A. C. Smith, Durand; pA 4 
Barber, Withee; F. L. Smith, Janesville; j. B 
Sage, Milwaukee; Allan Guthrie, Ha ward. 

N. W. Mut—J. H. Goss, Rhinelander; W. 
D. McGuire, Baraboo; F. W. Mosel, Madison; 
B. C. Cross, Highland; Carl Chandler, Blanch- 
ardville; W. G. Knox, Lancaster; Wege- 
mann, Watertown; P. F. Klausch, Jefferson, 

Wisconsin—E. S. Harper, Superior. 

Ohio 

Mutual, N. Y.—Lowry Johnson, Lorain; 
B. Law, Bowerston; J. W. Lampson, § 
Creek; J. B. Catlett, Marietta; John 
Belpre; G. R. Allen, Elyria. 

ass, Mut.—H. E. Cook, Bucyrus. 

New England Mut.—J. H. Woolon, Mt. Ver- 

. M. Webster, Van Wert; T. L. Davies, 


Ww. 
hort 
Drain, 


non; 
Van Wert. P 
Travelers—Mortimer Amster, “Cleveland; L. 
E. Cool, Laura; D. C. Miller, West Man- 
chester. 

Michigan 


Equitable, Ia—C A. Poole, Jackson; G, C. 
Brimmer, Millbrook. i 

Illinois—T. Z. Jones, Grand Rapids. 

Merchants, Ia.—H. White, Edmore. 

Mut. Benefit—C. C. Otis, Gaylord. 

Pacific Mut.—W. F. Tiefenthal, Hopkins. 

State Mut.—C. O. Berglund, Saut Ste. Marie. 

Surety Fund—C. L. Meyette, Calumet. 

Travelers—B. A. Horger, Detroit. 

Western Life Indemnity—Ralph Peck, W. V. 
Deming and S. S. Hurd, Jackson. 

Illinois—J. E. Walker, Holland; J. A. Mac- 
Kichan, Shabbona. 


A. P. Hicks, Lansing. 
Provident & T.—yY. A. Abrahams and 
John S. Allam, Detroit. 7 
Travelers—E. W. Adix & Co., Detroit. 
U. S. Ann, & Life—John Nelson, Calumet. 


Tndiana 


New York—Anton Zeitz, Haubstadt. 
Security, Chicago—John Pitman, 
lis; F. rd Moseley, New Augusta. | 
Travelers—August Brauns, Evansville. 


Indianapo- 


Security, Chicago—H. F. Taylor, J. F. Moon 
and - v. Rice, Indianapolis; Albert Harris, 
Elwood. 


Tilinois 


Royal Union—W. D. S. McDannell, Moline. 
Travelers—T. R. Gerdes, Minonk; H. A. Mc- 

Bride, Morrison. 

Ia.—Frank Zwick, Quincy; J. E. 

Freeman, Decatur; B. O. Wright, Murfreesboro. 
Hartford—W. A. Herbster, Chicago. 
Mut. Benefit—M. E. Chapman, Rock Island. 

Pacific Mut.—A. F, T: le, Peoria. 


State Mut.—C. E. Moore, Chicago; O. D. 
Richardson. 
Travelers—H. W. Daron, Chicago; S. H. 


Ralph, Oblong. 





AMONG CASUALTY AGENTS 


REPORT AS TO UNITED SURETY 











Massachusetts Department Shows That 
Stockholders Contributed Enough 
to Make a Net Surplus of $50,000 





The report of the examination of the 
United Surety by Actuary Wolfe for 
the Massachusetts department has 
been made public. Under the valuation 
of securities by the Massachusetts de- 
partment the company was found im- 
paired $10,000 on Aug. 31. The de- 
partment did not make its report pub- 
lic, it being willing to afford the com- 
pany ample opportunity to make good 
the shortage and furnish more funds. 
The company not only made good the 
impairment, but contributed sufficient 
in addition to create a surplus of $50,- 
000. The admitted assets are $663,095. 
The nonadmitted assets are composed 
chiefly of premiums more than three 
months due and a claim of $70,000 
against the Munich Reinsurance Com- 
pany. The Munich, it is claimed, 
agreed to take about three hundred 
shares of stock of the United Surety 
and to reinsure one-third of its busi- 
ness. The Munich did not pay any- 
thing under the contract and hence the 
United Surety brought suit to recover 
what it claims is due. The Munich 
in turn brought suit against the United 
Surety, claiming that it was induced 
to subscribe by misrepresentation and 
that its reinsurance contract was based 
on the fact that it would go hand in 
hand with the purchase of stock. 

Actuary Wolfe calls attention to the 
former internal dissensions and trou- 
bles that the company has passed 
through, but says that all these are 
cleared up. The stock is now owned 
outright by those whose names are re- 
corded, and the present officers, he says, 
have given evidence of their desire to 
correct the errors of the former man- 
agement. 





INTERESTING ACCIDENT CASE 





Aetna Life Contested Fullenwider Claim 
on Ground That Assured Met 
Death by Assault 





An interesting accident case has been 
on trial in Chicago. The Aetna Life 
had a policy of $5,000 on Attorney J. 
A. Fullenwider, of Chicago, who was 
mysteriously shot down and killed as 
he was leaving a flat building, which 
he owned, on his way to a church meet- 
ing. He had been to give some instruc- 
tions to the janitor. The coroner’s jury 
was unable to reach a decision as to 
whether it was a case of assault or an 
attempt at robbery. 

In the trial evidence was given to 
show that the deceased had a number 
of personal enemies who might have 
been taking revenge and in death by 
assault, the company would only be 
liable for one-tenth of the face of the 
policy. 

It was shown that his watch and 
money were not removed. The case 
has been shrouded in mystery, but a 
woman witness was produced who testi- 





yor a DEFIAITEPROMISE to PAY, well defined, 
no ment, and it hances that techni- 
will be eoed to defect clenan BOT TOUR aon 
o defeat claims - 
ANCE in, and SELL the policies of ” 


“The Central” 


of Pittsburg, Pa. 
Ite management will tell you in YES or NO an 


ewers what it ¢ s 
AGENTS W ANTED.* what it does net cover 


FOR PARTICULARS ADDRESS 
THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 





Provident Life and Crust Company 


OF PHILADELPHIA 


Iasarance in Force, $187.670,839.00 
The Rew FOtsrEs of the Provider dent - a 
or an ci 

for adaptability and liberality be ~ hh 


{aus Jawnsy, General Agent aC ae 
& Resse, General Agents, - - -— 


CORRESPONDENCE WITH AGENTS SOLICITED 
BRoER & General Agents, Western Ohio - i 
g & Barrow, General Ascot, Eastern Ohio * « 


Assets, $61,639,5357.56 
The premium rates of the Provident are exceed- 
ingly low and are still further reduced by large 
annual dividends. 


- 325 
- 4 Home Bank Building, . 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, offerin, 
a Permanent Guarantee of cost. Only one kind o 
Policy is issued to both men and women on ages 
from 18 to 55, in amounts from one to five thousand. 

District Managers are wanted in Michigan, Indi- 
ana, lowa, Missouri, Oklahoma, Kansas, Nebraska- 
Colorado, Wyoming, Wisconsin, North and 
Dakota, Texas, Tennessee, Virginia and 
Virginia, Utah, Pennsylvania, New Jersey and 
Delaware. 

If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars. 


National Life Association 
DES MOINES, 1OWA 





TWENTY YEARS IN BUSINESS 








Maturing contracts above estimates. 
Selling limited pay policies $4.00 a 
thousand under eastern companies. 


One of the cleanest life insurance 
companies in the world, 








if you want an Agency write 


BANKERS’ LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 








Meets me Public Demand 


A POLICY PEOPLE HAVE BEEN 
ASKING FOR 


Very Low Rates. 
Everything 
Guaranteed. 

No Estimates. 
That’s the NEW 
Low-Cost Life 
Insurance Policy 
just issued by 


Prudential 


Send for Descriptive 
Policy Sells Itself 


We want Agents. We want Managers. 

We want YOU. 

THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 


JOHN F. DRYDEN, 





Home Office, 
NEWARK, N. J. 











INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 





Capital and Surplus, $312,000.00 
Productive and successful wanted in Middle, 
Western and Southwestern to sell the most 


attractive policy issue today. 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has ‘furnished perfect pro- 
tection at proper rates for 
=p years—— 


Our agents are representative citizens of 
their respective communities. 





We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members dring him a hundred 
more, Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 





Massachusetts Mutual 


Life Insurance Co. 


SRRINGFIELD, MASS. 
Incorporated 1851 


General Agency Opportunities 
for a few Al Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio. 


Isaac B. Snow, ntendent of 
Fes Reticees tone al Gene taenge 

Chicago agency, L. Brackett Bishop, Manager, 
31 Merchants Loan and Trust 


Columbus Agency, 1003 Outlook Building 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


incorporated by the State ef New York—Steck Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 
Assets, $176,429,015.04 


Proof of Public Confidence 
This Company has more premium-paying busi- 
ness in force in the United States than any other 
Company, and for each of the last thirteen years has 
had more New Insurance accepted and issued than 
any other Company in America. 


The Daily Average Business During 1906 
412 per day in Number of Claims Paid. 6,163 per 
day in Number of Policies Placed and Paid for. 
$ vad Bald for, "$138,000.09 per day In payments 
a ‘ y in 
sisore tere 


to -holders and a 
$81,465.58 per day in Increase of 
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fied she was an eye witness to the 
crime, but her health prohibited her 
from testifying at the inquest. She 
swore that she saw two robbers pinion 
Mr. Fullenwider under the elevated 
structure at Wabash avenue and Forty- 
first street and that a third thug shot 
him when he resisted. 

Thomas Lowry. though a witness for 
the defense, and Herman Fries gave 
similar testimony. 

The verdict was against the company 
and judgment was given for the face 
of the policy and interest. 





AUTOMOBILE LIABILITY LINES 





Travelers is Now Making Interesting 
Exhibits at Shows—Company Com- 
ments on Subject 





The Travelers sends out the follow- 
ing matter on automobile liability: 

The rapid development of the motor car in- 
dustry within the past few years has greatly 
stimulated many other lines such as rubber, 
leather, chain, lamp and electrical appliance 
manufacturers. : 

Insurance companies, both fire and casualty, 
come in for their share of the money spent in 
automobiling, hundreds of thousands of dollars 
in premiums poring, been received from motor 
car owners. The Travelers were the pioneers 
in automobile pane | insurance, having issued 
this form for several years. A handsome pre- 
mium income is received alone from this one 
branch of the liability business as almost every 
automobile owner feels compelled to carry this 
form of protection. ; 

Appreciating the fact that a large majority of 
the motor car owners are keenly interested in 
every detail pertaining to the use of the auto- 
mobile, the Travelers has been operating an in- 
surance bureau of information at many of the 
automobile shows held in this country during 
the past season. The plan has proved very 
popular with the show goers, and those seeking 
information regarding automobile insurance have 
been able to receive it from the experienced in- 
surance men who are in charge of these ex- 
hibits. 

At the recent show given by the Automobile 
Club of America at the Grand Central Palace, 
spece No. 53 was occupied by the _ Travelers. 
he decorative scheme included a Burgundian 
Knight in full armor, the Travelers trademark 
and a striking symbol of the complete protection 
afforded by its automobile liability and accident 
policies. 

Accidents to persons and damage to property 
resulting from the use of the automobile have 
created a great demand for this special class of 
insurance, and the Travelers has arranged to 
meet all the requirements in this branch. An- 
nouncement has been made by the company that 
it has perfected arrangements with a foreign 
insurance organization to issue endorsements 
upon Travelers automobile policies that will pro- 
tect automobile owners while motoring in Europe. 





Defines Time of Contract 

The American Bonding has lost its 
suit in the Ohio supreme court against 
Col. Edward S. Bryant, an officer of 
the Ohio National Guard. Colonel 
Bryant took out a bond of $4,000 with 
the company to secure the state. He 
was to pay annual premiums. After 
paying two premiums Col. Bryant de- 
clined to pay the third. The company 
sued him for the premium, claiming 
that as the bond did not state the time 
for which it was to be effective, it was 
to be for the full term of Col. Bryant, 
which under the Ohio military law is 
for life. 

The supreme court held that where 
the premium on a bond of this charac- 
ter is paid in one installment the bond 
is effective for the term of the officer 
for whom the bond is given, but that 


premiums (50 percent), $979.70; net 
surplus, $54,066.44; surplus to policy- 
holders, $154,066.44. 

The report states that the company 
issues a policy which provides that in 
addition to the cash premium the as- 
sured shall maintain the “complete au- 
tomatic double electrical alarm sys- 
tem” as installed and guaranteed by the 
American Bank Protection Company, 
of Minneapolis. This necessarily limits 
the field of the company’s operation to 
such risks as have been equipped by 
the before mentioned system. 

“The officers of the company are 
men of known integrity and high finan- 
cial standing in the community,” says 
the report. “The affairs of the com- 
pany are conducted in a clean, efficient 
and businesslike manner.” 





To Assess Stockholders 

Protracted litigation is expected to 
result from the suits filed in common 
pleas court in Philadelphia by Alexan- 
der M. De Haven, receiver of the Union 
Surety & Guaranty Company, to hold 
stockholders in the defunct company 
liable for assessments representing 
double their holdings to satisfy claims. 

The company was incorporated March 
6, 1899, with $250,000 capital stock and 
went into the hands of the receiver 
March 17, 1904. 

Receiver DeHaven has filed two ac- 
counts in the Dauphin county court. In 
these $62,137.98 was distributed to 
claimants and depositors, and he now 
has a total fund for distribution of $15,- 
000. The debts not paid amount to 
$248,551.92, and in addition to these 
there are approximately $25,000 of 
claims which were rejected by the aud- 
itors in their report, without prejudice 
to the right of claimants to present the 
claims at a future audit. 

Mr. DeHaven declared that the com- 
pany was hopelessly insolvent, and that 
its entire assets will not be sufficient to 
pay more than 25 percent of the claims 
allowed, and that the only way the cred- 
itors can be paid is to exercise the 
statute making the stockholders liable. 





Very Anxious for Business 

According to a Milwaukee newspa- 
per, some of the eastern casualty insur- 
ance companies are reported to be re- 
sorting to unusual methods to boom 
business and to get the cash before an- 
nual statement time. One company is 
said to be giving its agents a receipt in 
full for every tenth application received 
from them, and on plate glass insur- 
ance, those taking out insurance are 
given assurance that there will be no 
increase in rates in two years in suc- 
cession, and if no loss is sustained dur- 
ing the two years, the succeeding re- 
newal will be issued for fifteen months 
at the same premium. 


CASUALTY APPOINTMENTS 


Pa. Cas.—Percy W. Odiam, Detroit. 

U. S. Health & Acc.—H. P. Shane, Bancroft; 
C._R. Bebbe, Grand Rapids, 

Mich. Benev.—D. E. 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 


Pisbality, Duspiary. Personal Accident and H: 
and Bonds; also the most 
Automobile Policy issued. 

pecial inducements to Agents and Brokers 


s 
HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


“THB OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonde, 
Chartered Under Ohlo Laws, 


$200,000 Doposited with Insurance Commissioner 





National Casualty Co. 


Oanital $100,000.00 
Assets Over 150,000.00 


Has Destrable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - DETROIT, MICH. 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


ompany 
CHICAGO, Illinois 
Tn arte ptien gat Bah noo on 
Good Contracts in Good Territory to Good Men, 
Producers address 
H. G. B. ALEXANDER 
President and General Mansger 
1208 Michigan Ave., Chicago, Ill. 





FOR THE MAN 
who can produce and HOLD a good 


volume of Casualty Business (Personal 
Accident and Health) I have a sur- 
prisingly good proposition. Corres- 
pondence confidential. Write stating 
volume you can promise. Address 


me personally. 


M. G. NICHOLS, Vice Pres. 


THE PENNSYLVANIA CASUALTY COMPANY 
483 SPRUCE STREET, SCRANTON, PA.- 











CONELING, PRICE & WEBB 
Genl, Agts., Iil., Mo, and Ind, 
171 La Salle Street, Chicago 


where the premiums are payable an- 
nually, it becomes a mutual contract 
as to time. If the one for whom the 
bond is given fails to pay the premium, 


Aetna Indem.—Chas. Foster, Benton Harbor. 
gar Liab.—E. M. Miller, Owosso. 
Fid. Cas.—J. F. Ryan, Marquette; R. I. 


CHICAGO 








; > Gale, Owosso. - MASTERS — 
the contract is terminated. Siuand Mbe. Seci—-Ges, Sestin, Grend tne A.W | 1 
| Manages y -eN ARLES L, RAYMOND 
Natl. S Hall & Kennedy, sabili : : tyua TO” 3 
Report on Bank Insurance Company | Nett, Sgrety— fall & Kennedy, Jackson. —_| Liability, Accident, Health g@yonSmaunmestrn’ Genl, Agt., Michigan 
An examination of the American| Pa. Cas—Jno. Morgan, Detroit; A. R. Wil- and Credit . eT ants Majestic Bldg., Detroit 
Bank Insurance Company, of Minne- Oty Grand Rapids. td 


. S. Fid. & Guar.—J. H. Harder, Niles. 


apes, Minn., has just been made by| U. S. Health & Acc.—J. E. Kibler, Moores: 








¢ Minnesota insurance department, | town. , EMPLOYERS’ LIABILITY “rtw.soPeccicra 
showing the company to be in good ee oy mm a 4 {ae % ecie; G. a. SAMUEL APPLETON, Manager and Attorney U. 8. Branch, 33 Broad St. Boston, Mass 
financial condition. The company | Bankers Surety—A, A. Spaulding, Jackson, G. ‘ ’ - 
comesaned business Feb. 13, 1907, and | F- ye Sgr t. £ so panties; Original and Leading Liability Company 
; * 1 nd; ° a . wh ate 
mg ge no losses or claims for losses | “gris Eeaien Can H Eb in be. All forms of Liability Insurance The most advanced and practical F A dRicknees Policies 


UNITED STATES ASSETS, $3,910,517.53 
General Agents: 
Mad Ww. i. 
Ohio, Rost Ky. Va., Tenn., 39 East Third S., Cincinnad 


The report shows the receipts from 
Feb. 13 to Oct. 31, 1907, to have been 
$3,064.19, of which $1,688.95 represents 





TH 
paces. &. iN, Gen, 








¢ N. Y. Pl. GL—R. J. No, Ohio, 208 
net premiums; disbursements, $2,485.32; | Sponsler, Grand Raplie * BikbGe COMPANY: Talbott Bio oCnyie 
gross assets, $155,046.14. The liabili-| 9ccn, Acc lt tg ay 8 yy ~ Ah. GILBERT Feb... Dak. ond Mi 159 Le Balle Bt., Chiengo 
ties include capital, $100,000; unearned! U.S. Health & Acc.—S. S. Bell oad ee rs AL AND, Wisconsin, 83 M Digan Bt., Milwaukee, 








18 


=q4% THE WESTERN 





UNDERWRITER. November 28, 1907. 








Vincent, Detroit; F. H. Webster, Dighton; J. F. 
Riley, Grand Rapids; W. F. Allen, Harbor 
Beach; E. A. Atwater, Kalamazoo; J. g. Binder, 
Onaway. 

Citizens Protec.—L. J. Gardner, East Jordan; 
I. H. Jones, West Branch. 

Masonic, N. Y.—H. H. McChesney and J. F. 
C. Hollings, Detroit; F. S. Hall, Marcellus. 

Peoples Health Acce.—W. F. Tiefenthal, 
Hopkins; J. H. Makley, ‘lemple. 

U. S. Acc.—A. J. Tuggey, B. C. Bradford, 
H. W. Elliott, T. W. Guoin and O. W. Swales, 
Detroit. 

Aetna Indem.—W. D. Van Loo, Grand 
Haven. 

Bankers Sur.—G. D. Vanderwerp, Muskegon. 

Cas. Co. of Amer.—F. C. Jenison, Lansing. 

Continental Cas.—Hugh Bowerman, Imlay 


City. 

Federal Cas.—J. V. E. Wyatt, Detroit. 

Great Eastern Cas.—E. J. Shipman and G. F. 
Baker, Detroit; T. Y. Sebring, Kalamazoo. 

Metropol, Sur.—Katherine M. Daly, Marquette. 

Citizens Prot.—M. E. Galligan, Laingsburg; O. 
H. Green, Monroe. 

Mich. Benev.—W. R. Althouse, Vassar. 

People’s Health & Acc.—W,. D. Wells, Berlin; 
A. Hagstrom, Freesoil; Alfred Stone, Freemont; 
W. McFee, Shepherd. 

U. S. Acc.—Jos. Morrow, W. S. Watkins, 
Thos. Ban and E. P. Howarth, Detroit. 


Indiana 


Metrop. Surety—D. B. Cooper, Greenfield. 

North Amer. Acc.—A. Tourtlotte, Evansville. 

Title Guar. & Sur.—Ora Myers, Greenfield; 
E. E. Hite, Greensburg; N. Ferguson, 
Ridgeville; Barbee & Douglas, Terre Haute. 

S. Cas.—G. W. Bunch, Newcastle. 

United Surety—A. L. Symons and_ Chas. 

Saunders, Danville; Parmenter & Co., Wabash. 


Wisconsin 


Atlas Cas.—Anton Schuster, Withee; C. S. 
Tamieson, Marinette; Louis Kuehltau, West 
Bend; James Cutland, Augusta; Simon Inge- 
brogtson, Colfax. 

Chippewa Valley Cas.—L. B. Chalbot, Owen; 
Cc. C. Lord, Westboro; Wm. John, Boyd. 

Ocean Acc.—Edward Madden, Fond du _ Lac; 
H. A. Davis, Ashland; S. A, Madison, Madi- 


son. 

Phila, Cas.—O. E,. Belscamper, Lancaster. 

N. Acc, & Ben.—Orrin Bowman, Gres- 
ham; Wm. Broeckert, Kiel; C. M. Williams, 
Whitehall; W. A. Martindale, Big Falls; J. 
Treseder, Viola. 

Standard Acc.—Grant De Fray and F. E. 
Fultz, Rhinelander. 

Travelers—C. E, Osborne, Milwaukee. 

United American ee Cloos and Sig 
R. Levy, Milwaukee; F. O. Anderson, Superior. 

U. Be a | W. Favoright, 
Elias Raucher, Milwaukee. 

U. S. Cas.—Miss S. C. Pamperin, Oconto. 


CASUALTY NOTES 


H. E. Palmer, Son & Co. of Omaha have re- 
signed the general agency of northern Nebraska 
for the National Surety and have accepted the 
eneral agency for the entire state of Nebraska 
or the Title Guaranty & Surety. 

Frank Thomas of Topeka, Kans., has ap- 
plied for a charter for an accident company to 
operate under the fraternal laws, its risks to be 
limited to $200. 

The Michigan University Athletic Club at 
Ann Arbor failed in its effort to secure liability 
insurance covering the attendance at the foot- 
ball game with the University of Pennsylvania. 
The Teneed was considered too great. 

Charles S. Blake, who has been second vice- 
president since last February, has been elected 
secretary of the Hartford Steam Boiler, suc- 
ceeding the late Joseph B. Pierce. Mr. Blake 
is an expert in boiler construction and under- 
writing and became general agent of the com- 
pany Se 1, 1898. 

C. H. Brackett, formerly secretary and man- 
ager of the Columbian Insurance Company, and 
afterward vice-president of the Federal Casualty 
of Detroit, has become state manager for Indi- 
ana of the Continental Casualty. 

In the separation of the partners in the Lan- 
phier-Morgan agency at Springfield, Ill, the 
American Bonding withdrew from both offices 
and went to Troxell, Kirkendall & Co. Par CG 
Lanphier & Co. replace it with the ational 
Surety. It is understood Harry T. Morgan 
will not take on a bonding company. 


Milwaukee; 








Cooperation Through Education 
(CONTINUED FROM PAGE 12.) 
flicted upon the companies. Learn the 
application of the recently adopted rate 
schedules, and the equity of their op- 
eration, being founded upon fact and 
experience instead of the old guess 
method. Thus qualified you are pre- 
pared to convince the assured that the 
fire insurance business is honestly and 
judiciously conducted, is the greatest 
public beneficiary in existence and its 
charges are moderate, equitable and 
scientifically calculated. 

* + * 


The greatest good to be accomplished 
for the fire insurance business in gen- 
eral is the education of the insuring 

ublic and the consequent change of 
its adverse sentiments toward the com- 
panies. This can be most effectively 
and quickly obtained through the local 
agents. If every agent in the country 
would work to this end with each of 
his patrons, we should soon find the 
public’s favor instead of its opposition. 





The local agent has always been a most 
important factor in our business, and 
today is the acknowledged pivot about 
which the fire insurance business re- 
volves. His offices and value have in- 
creased to the incalculable point and 
finally he is to be the panacea for all 
our present and future ills, and if we 
can induce the entire fraternity to 
emulate the good example of the Kan- 
kakee local board, we may then hope 
to enjoy the millennium of our busi- 
ness. 





Personal Side of the ‘Business 
(CONTINUED FROM PAGE 12.) 
down in Illinois. The field man reached 
the town on a wet, windy evening re- 
cently, and, seeing a light in the bank, 
where the agent he wanted to see held 
forth, he made for port like an ancient 

mariner. 

The evening passed pleasantly, the 
hour when the hotel was likely to close 
for the night approached and the man 
started out of the insurance office 
through the bank to leave the place. 
As the special agent passed the safe 
he noticed a crank on the combination 
knob. That crank brought back old 
memories of the grindstone which he 
used to turn while the 180-pound hired 
man leaned on a scythe held to the 
stone and made him work. From force 
of habit he gave the crank a twist. Two 
gongs over the safe let loose with the 
vigor of a Chicago street car bell. 
Another outside the building made as 
much noise as both inside. The tele- 
phone operator at Central got a severe 
nervous shock. 

In two minutes, more or less, most 
of the population of the town, exclud- 
ing infants in arms, but including dogs, 
assembled before the financial citadel. 
There was a fine display of firearms 
varying from muzzle-loading pistols of 
ante-bellum days to repeating shotguns. 
The town marshal, a man about 4 feet 
6 inches in height, was master of cere- 
monies. The star which covered most 
of his manly breast and stomach 
gleamed in what little murky midnight 
light there was. Everybody was ready 
to pepper the burglars. 

The special agent started for the 
door, but the local pulled him back be- 
fore the face, strange in the commun- 
ity, was mistaken for that of a cracks. 
man. Then the banker explained that 
they had been testing the burglar alarm 
and the crowd went home disappointed. 


Charles F. Simonson, associate 
general agent of the Guardian and 
Southern in the West, is now in the 
Michigan and Ohio field doing special 
agency work until a man is secured to 
handle that territory. 


EFFECTS OF MONEY STRESS 


(CONTINUED FROM PAGE 1.) 
the control of banks. Company offi- 
cials say that bank examiners try by 
every means to save a bank. They pro- 
ceed on the idea that the public wel- 
fare will be best preserved by nursing a 
weak sister and not pouncing on it in a 
way that will either force it to quit or 
else make its future most uncertain. 
Drastic action is taken only when the 
examiners feel it necessary and when 
they are convinced its future existence 
will be a menace. 

Not so with insurance supervision, 
many company men declare. They con- 
tend that state departments, or some 
of them, are too eager to “show up” 
a company whose record does not come 
up to their standard. Thus, instead of 
helping companies that would event- 
ually emerge with success, the public 
denunciation of their weaknesses not 
only works grievous injury, but some- 
times forces premature demise. 

Danger of Arbitrary Legal Standards 

These financial hurricanes will cause 
more discussion than usual on the 
question of technical insolvency. The 
San Francisco conflagration "hoouahe 
before fire underwriters the inelastic 
reserve requirements in their business. 








D. H. DUNHAM, President CHARLESCOLYER, Vice-Pres. A. H. HASSINGER, Secretary 


FIREMEN’S NEWARK, N. J. 


ORGANIZED 1855 


INSURANCE 
COMPANY OF 


Assets, $4,394,068 
Gapital, $1,000,000 Net Surplus, $1,915,685 
Surplus to Policy Holders, $2,915,685 


NEAL BASSETT, General Agent., 159 La Salle St., Chicago 
Illinois, Wisconsin, Minnesota, lowa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 
Utah, Kentucky, Tennessee, Arkansas. 


A. F. McKAY, Special Agent , Delaware, Ohio. 
Ohio, Indiana, Michigan, West Virginia, Western Pennsylvania 


The North River Crum& Forster 
INSURANCE CO. GENERAL AGENTS 


OF NEW YORK North River Insurance Co. Building 
Incorporated 1822 NEW YORE 





95-97-99 William St. NEW YORK CITY United States FireIns.Co., ~- Inc. 1824 
‘ Empire City Fire Ins.Co., - “ 1850 

Nassau Fire Ins.Co., - - - “ 1852 

WESTERN DEPARTMEMT FIELD MEN Peter Cooper Fire Ins.Co., - “ 1853 


Dutchess Fire Ins. Co.,- - - “ 1906 
National Lumber Fire Ins. Co., “ 1906 


SURPLUS LINES AT TARIFF RATES 


R. W. HOSMER, General Agent, 
Illinois and Ohio, Chicago, Ill. 
BIERCE & SAGE, General Agents, 
Michigan and Wisconsin, Detroit, Mich. For agencies in Ohio, Indiana and Kentucky address 


F. F. MURRAY, Special Agent, F. F. MURRAY, Special Agent, 
Indiana and Kentucky, Cincinnati, O. Commercial Tribune Bidg., Cincinnati, Ohio 
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Facilities 





SIOUX FALLS, S. D. 


LEBO, ANDERSON & YOUNG, Managers 
Western Department, 159 LaSalle St., CHICAGO 


——THE —— 


Cosmopolitan Fire Insurance Co. 


OF NEw YOoREK 


J. S. BACHE, President LEO A. LOEB, Vice-President 
H. A. SCHEFTEL, 2d Vice-Pres. LOVIS L, LOEB, Secretary 
Statement Jan. 1, 1907 


ASSETS. 2.202... cceeeeeeeees cone ce ceeece 788,830.04 
CAPITAL PAID IN.............+.+++++-- 300,000.00 
NET SURPLUG........... 2.2.00 .2000+++++--M18,841.06 
SURPLUS TO POLICYHOLDERS ...418,841.06 


Adolph Loeb @ Sons, 


NEW YORK, 93-97 William Street 





General Agents for 
The United States 


CHICAGO, 159 LaSalle Street 
A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 


ST. LOUIS, MO. 
EDGAR M. DAVIS, President CHAMP C. CONNOR, Secretary 


CAPITAL $100,000 


CHARLES W. DAVIS, Special Agent, Ohio, Michigan Wis- 
consin and Northern Illinois, 159 La Salle St., Chicago 


C. C. BOWERSOX, Special Agent, Missouri and Southern 
Illinois, Home Office 
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If in emergencies which affect a ma- 
jority of companies alike, a sufficient 
part of the legal reserve could be re- 
leased, it would save institutions that 
otherwise might be hopelessly ma- 
rooned. An ample reserve could still 
be held to protect the assured and the 
companies could go along meeting 
their obligations and in a few years 
could recoup their shattered fortunes 
and put up the full reserve again. It 
seems a cruel and merciless system 
that will wreck corporations through 
technical and arbitrary standards. We 
need some elasticity that will not 
weaken companies but which will save 
them in times of stress. 

Severe Strain on Fire Companies 

Last year the stockholders of fire 
companies in a most heroic way came 
to the front and, with notable self-sac- 
rifice, bolstered up the depleted coffers. 
Right on the heels of such an unpre- 
cedented calamity, steps the present 
depression. It is not right to demand 
now another contribution from stock- 
holders when an elastic reserve sys- 
tem might be used to furnish sufficient 
funds to keep the activities in opera- 
tion until normal health is regained. 

President Childs’ Suggestion 

President Childs, of the Columbian 
National Life, a man whose training 
and thought have been along financial 
lines, suggests a return to the 4 per 
cent reserve basis for life companies. 
While agreeing with Mr. Childs in his 
underlying motive, i. e., the saving of 
worthy institutions from technical in- 
solvency during such periods as these, 
I doubt whether his plan would re- 
ceive large support as a permanet one. 
What executives want is enough elas- 
ticity so that in an emergency part of 
the reserve can be released and then 
revert to stricter requirements under 
natural conditions. 

Effect on Stockholders’ Dividends 

Stockholders’ dividends will no doubt 
be affected. Not only will the strin- 
gency have to be taken into account, 
but companies will not have the re- 
sources to draw on, as their revenue 
will be held back in many ways by the 
stress. When a concern like the Amer- 
ican Ship Building Company has to 
postpone payment of dividends tempo- 
rarily, even when earned, because it 
desires to husband what resources it 
has on hand, and declares that obli- 
gations due it cannot be collected at 
present, it is a fair indication of the 
times. Very few, if any, companies 
will have earned a dividend, but some 
can afford to declare one, others will 
have to cut down on the percentage, 
and still others will pass it. Some 
companies will feel that they are 
forced to declare a dividend to sweeten 
up stockholders who in the last year 
or so may have become dissatisfied or 
discouraged. 

Many Interesting Points of View 

There are so many angles at which 
the Present crisis may be viewed and 
the ideas gathered from company offi- 
cials are so varied and interesting, that 
a writer in presenting even so impor- 
tant and absorbing a subject is very 
likely to become prolix. 





AGENTS ADOPTED DEAN RATES 





After Numerous Protests and Some 
Spectacular Balking, the Wheel- 
ing Locals Pull in Line 





The agents at Wheeling, W. Va., have 
now adopted the Dean rates, after some 
spectacular protests. A mass meeting 
of citizens was held to discuss the sit- 
uation. Later the agents met and de- 
cided they would make their own rates. 

hey chose a rating committee and 
voted to divorce themselves from the 
Ohio Inspection Bureau. 

However, the companies decreed 
otherwise and instructed the rating bu- 
reau to proceed and promulgate the 
new rates which it has been doing a 
block at a time. The agents were told 





to get these rates, which they are do- 


ing. 

The Wheeling conflagration hazard 
is not small by any means and its fire 
protection is poor. 





The United States Review of Philadelphia has 
just published an insurance directory of Philadel- 
phia and the suburban department field. 


POINTERS mT) 


FOR LOCAL AGENTS. 


Question.—Why are millinery stocks 
placed on the prohibited lists of many 
companies ? 

ANsWwER.—On account of extreme sus- 
ceptibility to smoke damage and difficulty 
in ascertaining true values in case of loss. 


The Philadelphia Fire Underwriters 
Association has issued the following 
warning to the public concerning 
Christmas decorations and displays: 

The executive committee of the Phil- 
adelphia Fire Underwriters Association 
feels compelled to call the attention of 
the public to the dangers to life and 
property from Christmas displays, dec- 
orations, signs, etc., in churches, public 
buildings, mercantile establishments 
and department stores. The use of 
Christmas greens, harvest specimens 
and other inflammable materials, such 
as draperies, scenery, cotton to repre- 
sent snow, and the like and the use of 
moving picture machines for temporary 
exhibition (especially in connection 
with electric and other lighting sys- 
tems), is decidedly an increase of haz- 
ard, it being impossible to make dis- 
plays of that nature perfectly safe. One 
of the conditions of the insurance pol- 
icy is that: 

This entire policy, unless otherwise provided 
by agreement endorsed hereon or added thereto, 
shall be void if the hazard be increased by any 
means within the control or knowledge of the 
insured. 

The making of such displays would, 
therefore, under strict interpretation of 
the conditions of the policy, render the 
contract of insurance void, unless the 
policy is endorsed with a special per- 
mission for the increased hazard, which 
will generally be granted only in con- 
sideration of an additional premium 
commensurate with the hazard. 

If electricity is used in the building 
the permit for same in the insurance 
policy is subject to the following con- 
ditions, viz: 

No additions, alterations or repairs shall be 
made in the system of wiring, lamps or any por- 
tion of the system of wires or appliances for 
conducting, creating or controlling the electric 
current until written notice has been given to the 
Philadelphia Fire Underwriters Association and 
an additional permit granted for such. 

Therefore, any such changes made in 
violation of the above condition will 
affect the insurance. 

In addition to the danger to prop- 
erty from displays referred to, the dan- 
ger to life in crowded stores, churches 
or places of meeting by reason of a 
panic occasioned by a fire, even though 
it be small and easily controlled, is so 
great that the underwriters, who have 
made a study of such hazards, would 
only partly be fulfilling their duty 
should they fail to give this warning. 

Agents sometimes report the issuance 
of policies to an assured “et al,” as for 
instance, “John Jones et al.” This should 
never be done as the title of the policy 
should be that of all parties to be insured. 
The company at all times wishes to know 
with whom it has to deal, and “et al” 
would not, therefore, answer the purpose. 
It is just as objectionable as the term 
“etc.” or “&c.,” in the description of a 
policy. The use of either of these ex- 
pressions is liable to create confusion in 
event of loss, as assured might wish the 
company to pay for something, under the 
head of “etc.” which it was not the in- 
tention to insure. All articles to be cov- 
ered should be clearly stated, unless cover- 
ing under the head of “such other articles 
as are usually contained in a store,” 
and even this clause is liable to cause an 
unpleasant settlement and should be 
avoided whenever possible. 




















Parallel with above cases is the too 
common practice of insuring a firm as 
“John Jones & Co., as now or as here- 
after may be constituted.” This also is 
bad form, and while generally accepted, 
is not desired. Any change in the per- 
sonnel of a firm should be indicated by 
endorsement naming the new acquisition. 
Sometimes, owing to an unfortunate ex- 
perience with an individual, a company 
concludes that it does not want any of his 
business in future. While the chances 
are remote, there is the possibility that 
one of these unsatisfactory individuals 
might connect with the firm of “John 
Jones & Co., as hereafter constituted.” 
Under this title agent would not con- 
sider it necessary to notify the company 
of the new acquisition, hence such com- 
pany would again be insuring one with 
whom it does not wish to deal. 


QueEstion—When should a consequen- 
tial damage clause be attached to policies? 

Answer—1. On all policies covering 
on merchandise, stocks or products in 
houses (except breweries) artificially 
cooled, other than solely by the storage 
of ice. 

2. In all cases of risks upon live stock 
fed in whole or in part from the products 
of distilleries, breweries, glucose works, 
and other establishments producing feed 
of similar character. 


“Loss payable to assured or order 
hereon,” is a popular way agents have 
of including a loss payable clause in 
grain policies, but this short form will 
scarcely suffice. The clause companies 
generally require goes farther and 
reads about as follows: 

“Loss, if any, payable to the assured 
or order hereon, but this insurance is 
void as to any subsequent owner or 
purchaser of the property hereby in- 
sured. It is understood, however, that 
this insurance shall not become void 
on account of any pledge of the prop- 
erty as collateral.” 








Want Column 





Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 
RITCHELL & MILLER 
WHITNEY & BARBOUR 
1386 La Salle Street, Chicago 


Sole Agents: Pheonix of Lendon; 
F &M.; American, N. 

Spring Garden; Secu . 

Camden; Teutonia, La.; Pelican; Westera Re- 
serve; rcial Union; Commonwealth. 


Go. A. NEWTON 


ULLMANN & CO. 


G. J. ULLMANN 
H.* 

‘ 159 La Salle St., Chicago 
Agents tor 


NEWARK FIRB - - Newark, N. J. 
CAPITAL FIRB - - Concord, N. H. 
STATE FIRE (Ltd.) - Liverpool, Eng. 


Leading Agents and Brokers. 


HARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louls 





























a pond vetted. O tent paid non-rest 
dent agents and brokers. Lo distance 

Norwich Union, ‘Hambare- 
deiphia Underwriters, Fidelity, Indem: 


nity, Hemiltom, 
Star, Delaware, Austin, Frankfort, N. ¥., Plate Giese, Cel: 
umbla, and U. B. Fidelity and Guaranty of Md. 


CHURCHILL WHITIEMOKE CO. 
a Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insufance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO., Managers. 











One dollar per insertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 


Ad- 





WANTED—To buy local ag: in good 
Wisconsin city of 10,000 or 20,000 popula- 
tion (one that will net $1,000 a year pre- 
ferred); or an interest in a targe agency, 
preferably in Milwaukee. 06 





FOR SALE—An old established fire in- 
surance agency with a goou business in 
town and outside. A good number of lead- 
ing companies represented. Reason for 
selling, other matters to attend to. Price, 
$1,000; or will invoice in usual way, with 
discount. E. E. B. Sawyer, Camp Point, Il. 


WANTED—Executive position with pro- 
gressive life insurance company, by ‘youn 
man who is a qualified actuary with twelve years 
—— in Home office work, last five in 
official capacity. Associate member Actuarial 
Society of America and British Institute of 
Actuaries. Has met with success in handling 
agents. Now connected with prominent eastern 
company. Replies treated as strictly confidential. 
Address Secretary and Actuary, care Western 
UNDERWRITER. 


WANTED—Special agency work for union 
company in northern Ohio, by competent local 
agent on per diem only. Address T 6, care 
WEsTERN UNDERWRITER. 











Actuarial. 


M M. DAWSON, F. I. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Society of A 

Fellow of the Institute of Actuaries, Member o 


the Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 














(in mathematics) 
Consulting Actuary 
1312 Geddes Avenue - Ann Arbor, Mich 
J H. NITCHIE, 
4 ACTUARY, 
153 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: Central 789. 


Automatic #999 








insurance Attorneys. 





Experienced accident men can get the best 
agency contract, and the best accident policy to 
sell by applying to the Imperial Accident Insur- 
ance Company, 189 La Salle street, Chicago. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


FEDERAL LLOYDS 
159 La Salle St., Chicago. 


Cash Assets December 3ist, 1906, 
$167,011.44. 


Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 











W HITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 


M6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. J. Louts Kohl 
Case & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinnati, QO, 


Special attention given to insurance cases, 








In answering advertisements please men- 
tion THE WESTERN UNDERWRITER. 

















ILLINOIS LIFE ¢sxessr}| Qoion Central Life SV EA ee 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress Taz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 
L, A. WATRES, President | H. H. LOVELL, Manager Surety Dep't 
CAPITAL AND SURPLUS OVER $1,250,000 


ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 
For Agency Contracts and Territory, Address 


J. H. LAW, Secretary 





The Metropolitan Surety Co. 


Home Office: 38 PARK ROW, NEW YORK CITY 


David McClure, Pres’t; Andrew T. Sullivan, 1st V.-Pres’t; Clinton D. Burdick, 2nd V.-Pres’t; Frank A. Con. 
don, 3rd V.-Pres’t and Treas.; M. Joseph McCloskey, 4th V.-Pres’t; Walter C. McClure, Sec’y. 


ALL FORMS OF SURETY AND FIDELITY BONDS 
AND BURGLARY INSURANCE WRITTEN 


Western Managers: FRED L. GRAY CO., Guarantee Building, 


Minneapolis: JAMES M. SPRAGUE, 
402-6 Union Trust Building, 


incinnati. 





First Old Line Stock Accident Co. 
Incorporated in Illinois 


Accident and Health 
Special Agents, Sub Agents, Local Agents 


Write to A. E. FORREST, Sec’y 
217 La Salle St., CHICAGO 


For saa -* ~ neral terms. $1,800 to $6,000 ear paid 
rea cers. EX CL LUSIVE TERRITORY GIVEN. 














Save TIME and MONEY and avold MISTAKES by using 


Semmann’s Fire Insurance Cancellation Tables 


Simple—Practical—Accurate—Rapid— 


Indispensable in an Insurance Office 


The Return and Earned Premium on A poe: of ANY amount—for ANY period of time—on either 
Annual or Term Risks—can be ascertained in but a moment's time. And the computation being 
based on actual number of days, NO OTHER METHOD can make claim to absolute correctness 
| Testimonials received from Companies, Local and Special Agents. 

ize of book 4x8% inches, 60 
Indexed, Bound in Genuine Russia 





printed in two colors (red oa black) on heavy Ledger Paper, 


Grain Leather. Sent prepaid for $1. 
UNDERWRITER | COMPANY 


THE WESTERN 
W ANTED:—anagers and General Agents for Pennsy]l- 
” vania, I'linois, Michigan, Nebraska, Texas, 


Washington and California. Liberal Commissions and Non-forfeitable 


Renewal Commissions. 
W. B. MUSSELMAN, Sup’t of Agencies. 


WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHICAGO. 
GEO. M. MOULTON, PreEs'pent. 


TE BALDWIN PIANO & 
| 











PLAYER-PIANOS 





BALDWIN 
PIANOS 


HAMILTON 
PIANOS 


THE WORLD-FAMED 
PRODUCT 











SALESROOMS: 


267-269 Wabash Ave. 
CHICAGO 


ELLINGTON 
PIANOS 


OWARD 


H 
PIANOS 











PIANO-PLAYERS 











Superintendent of Agencies, Scranton, Pa. |. 


Insurance Co. of Cincinnati 
BSTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619.517.39 
LIABILITIES, 53,794.524.89 


JESSE R. CLARK, 
Presideat 


INSURANCE CO., LTD. 
OF GOTHENBURG, SWEDEN 
UNITED STATES BRANCH 
29-31 Liberty St., New York City 
M. L. DUNCAN, Manager 


Applications for Agencies should be addressed te 


B. P, MARSHALL, LOUIS H. PARKER 











Vice-President General Agent 
ALLAN WATERS, Sup’t of Agents 159 La Salle St., CHICAGO 
Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 





Tusurance 
Casualty Company 
of America 


HOME OFFICE, NEW YORK 


Che New State Fire Western Fire s Marine 


Insurance Co. Insurance Co. 
OF SOUTH MCcALESTER, |. T. OF SOUTH McALESTER, I.T 
Capital $500,000.00 Capital $1,000,000.00 
F, C, FRENCH, President. 

















Surplus Lines Solicited at Prevailing Rates 





We are prepared to make liberal contracts with reliable agents 
to act as correspondents. 


ADDRESS ALL COMMUNICATIONS TO COMPANIES AS ABOVE 





WM, D. FAIRBANKS CHAS. F.MANSFIELD LORISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - $182.836.65 
Tetal Liabilities, except capital, 47,675.27 
*Net surplus - - - 35,161.38 


*Net_surplus over all woe with reinsurance_reserve computed on full 
pro rata basis, $15,905.59. 





LEBO. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 








